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Regulatory Updates
Systems Audit made mandatory for Mutual Funds

SEBI has decided that mutual funds shall have a systems audit conducted by an
independent CISA/CISM qualified or equivalent auditor. The systems audit should be
comprehensive encompassing audit of systems and processes inter alia related to
examination of integration of front office system with the back office system, fund
accounting system for calculation of net asset values, financial accounting and reporting
system for the AMC, Unit-holder administration and servicing systems for customer
service, funds flow process, system processes for meeting regulatory requirements,

prudential investment limits and access rights to systems interface.

More

Statement of additional information (SAl) & Scheme Information Document (SID)
to be made available on SEBI website

Mutual funds shall henceforth submit a soft copy of SAI within 7 days of issuance of
this Regualtion and Soft copy of SIDs alongwith printed/final copy two working days
prior to the launch of the scheme.Soft copies of these documents shall be submitted to
SEBI in PDF format.

More
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Press News

AXIS AMC gets SEBI'S approval to launch Mutual Fund business

Axis Asset Management Company Limited (Axis AMC) announced that it has received
the final regulatory approval from SEBI to launch its mutual fund business in the

country. Axis AMC plans to launch its first set of products in October, 2009.

More

Reliance Mutual Fund Most Successful Fund House, says CRISIL

India’s largest Mutual Fund House, Reliance Mutual Fund, a part of Anil Dhirubai
Ambani Group was declared the most successful fund house for the quarter ended
June 2009 by CRISIL Fund Services in its Composite Performance Ranking (Crisil-
CPR). RMF topped the rankings with Ten of their schemes in the topmost cagtegory,
CPR 1 rank. Reliance Mutual Fund also continued to top the AAUM chart with average
assets of Rs.1,08,334 Crores (as on 31st July'09). The quarterly CRISIL, Composite
Performance Ranking - (CRISIL-CPR) is the relative performance ranking of mutual
fund schemes within the peer group and is a top ranking agency in the world.

More

Birla Sun Life AMC adjudged the best by "The Asset" Magazine

Birla Sun Life Asset Management Company (BSLAMC) has been named the “Asset
Management Company of the year - India” by yet another international publication
based out of Hong Kong, “The Asset” magazine. The award is a part of the Triple A
Investment Performance Awards 2009, which recognizes institutions and individuals

who have made significant contribution to the development of the industry across Asia.

More

Brookfield Announces US$400 Million Colombia Infrastructure Fund

Brookfield Asset Management (“Brookfield”) (TSX: BAM.A) (NYSE: BAM) (EURONEXT:
BAMA) today announced the first closing of the US$400 million Brookfield Colombia
Infrastructure Fund. The closing was achieved with commitments of US$320 million,
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making it the largest private equity and infrastructure fund ever raised in Colombia.

Investors in the fund include Colombian institutional investors and Brookfield.

More

MFs remain cautious on interest rate futures

Mutual funds are adopting a wait-and-watch approach instead of participating in the
recently launched interest rate futures (IRFs) on the NSE. Day one (August 31) of IRF
trading on NSE saw 14,559 contracts with a value of Rs 267 crore, while on day four

there were 3,213 contracts amounting to Rs 58 crore.

The substantial volumes seen in the first few sessions of IRF trading have not proved
tempting enough for fund managers. They prefer to wait and see how the new product
performs before they test the waters themselves. The managers are keeping a close
watch on how the product moves in line with bond prices and also on if more papers will
be allowed as benchmark.

More

R-ADAG aims to raise as much as Rs3,000 cr

The India-focused fund, Reliance Alternative Investments Fund-Private Equity Scheme
1, will focus on rapidly growing, emerging industries, Reliance Private Equity said in a
presentation prepared for high net worth individuals. Institutions and individuals can
invest between Rs1 crore and Rs5 crore, with the option of exiting the fund after four
years, according to a copy of the presentation reviewed by Mint. An R-Adag
spokesperson declined to comment on this. Reliance Private Equity will hold a so-called
greenshoe option of Rs1,000 crore after raising the Rs2,000 crore, said a person
familiar with the development who didn’t want to be named. A greenshoe option gives

an entity the choice of retaining additional money if an issue is over-subscribed.

More

Quantum Mutual Fund brings ‘Path to Profit’ to South India

Mr. Ajit Dayal, Chairman & President, Quantum Mutual Fund - India’s first Direct-to-
Investor mutual fund - has announced the launch of a major South India investor road
trip. The ‘Path to Profit' campaign will make investors aware of Quantum Mutual Fund’s

research and investment philosophy and its flagship offering — the Quantum Long Term
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Equity Fund. 'Path to Profit’ is an initiative by Quantum Mutual Fund — India’s 1st direct-
to-investor mutual fund - to reach out to existing and potential investors in a personal
and interactive way. The road trip will cover 7 cities in South India, beginning with
Bangalore, and then moving on to — Mysore, Coimbatore, Madurai, Salem, Pondicherry
and Chennai. In each city, Ajit will address a group of investors and be available to
answer any questions.

More

Growth prospects for Indian Mutual Fund Industry

The Indian mutual funds industry is witnessing a rapid growth as a result of
infrastructural development, increase in personal financial assets, and rise in foreign
participation. With the growing risk appetite, rising income, and increasing awareness,
mutual funds in India are becoming a preferred investment option compared to other
investment vehicles like Fixed Deposits (FDs) and postal savings that are considered
safe but give comparatively low returns, according to “Indian Mutual Fund Industry”.

More

HDFC Mutual likely to float IPO by early 2010

HDFC Mutual Fund is planning to float an initial public offer (IPO) by early 2010,
industry officials said today. “The fund house is planning to list itself in January,” a
leading mutual fund distributor said. Other details about the IPO were not available.

Recently, Housing Development Finance Corp (HDFC) Chairman Deepak Parekh had
said it plans to list both insurance, and mutual fund companies, and plans to come out
with the mutual fund’s IPO first.

More

L&T Finance buys DBS Chola AMC for Rs 45 cr

In a deal that could set a trend in terms of valuations, L&T Finance (LTF) today
announced the acquisition of DBS Cholamandalam Asset Management Company
(AMC) for a consideration of Rs 45 crore — a mere 1.56 per cent of the AMC’s August
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assets of Rs 2,893.16 crore.

“Consummation of this transaction is subject to appropriate regulatory approvals, which
are to be obtained,” said LTF. The company, in a statement, said that this acquisition
would help synergise with L&T’s existing financial service business by deepening and

widening its services.

More

Feeder funds see 7% drop in asset base

‘Feeder funds’ that invest overseas have not gained much popularity despite the RBI
liberalising norms for overseas investing over the past two years. Such funds, which
collect money from Indian investors to deploy it in funds overseas, managed total
assets of just Rs 2,986 crore in August-end 2009, a fraction of the total assets of Rs
1,60,000 crore managed by equity funds. Their net assets actually saw a 7 per cent
drop in the one year since August 2008. Even the two funds in this category that have
seen a sizeable NAV growth (over 13 per cent) in this period — AIG World Gold Fund
and Franklin India International Fund — have reported net outflows

More

How money is flowing from banks to mutual funds and back to banks

Banks’ investment in mutual funds was Rs 1,56,910 crore as of August. The Average
Assets Under Management (AUM) of all mutual funds in the country went up from Rs
6,89,946 crore in July to a record high of Rs 7,49,916 crore in August and there’s a
money-flow story behind it. Money is flowing from banks to mutual funds and to a
significant extent back to the banks.Liquid funds (ultra short term debt funds) saw an

average net inflow of Rs 49,800 crore in August.

More

NSE, BSE may join hands for mutual fund trading

A working group of the Association of Mutual Funds in India, or Amfi, has
recommended that India’s two largest bourses, along with other firms, jointly build a

transaction platform for mutual funds trading in India.



The group has suggested jointly engaging three consortia that have bid to build the
platform: National Stock Exchange and National Securities Depository Ltd; Bombay
Stock Exchange and Central Depository Services Ltd; and registrars Karvy

Computershare Ltd and Computer Age Management Services Ltd.

More

Mirae Asset launches Mirae Asset China Advantage Fund

Mirae Asset Global Investments has announced the launch of India’s first Pure China
Fund, Mirae Asset China Advantage Fund (MACAF), an open-ended fund of funds
scheme that will invest predominantly in Mirae Asset China Sector Leader Equity Fund,
a SICAV fund domiciled in Luxembourg. The fund will be open for subscription from
September 14, 2009 to October 9, 2009.

More

Recovery makes overseas MFs attractive

Global funds are domestic mutual fund schemes that invest in different markets across
the globe, including domestic ones. These funds find their way into the investment
basket of an investor primarily because of the diversification opportunities they offer. In
the current scenario, some markets are pulling out of the recession faster than others
while some even did not fall as severely as others. Such varied and, at times,

uncorrelated movements within one’s portfolio offer effective means to diversify.

More

New engine for online mutual fund transactions

JRG Securities Ltd. has launched Mutual Funds Online, a web-based transaction
engine for buying, redeeming and switching the units of schemes of various Indian
mutual funds through its Internet trading platform, www.itradeeasy.com. Currently, JRG
has tied up with 10 asset management companies — Sundaram BNP Paribas, Tata
Mutual Fund, Birla Sun life, HDFC, Kotak, Canara Robeco, Deutsche, Taurus, Principal
and HSBC Mutual Funds — for providing this service. More companies will be added to

the list soon, says a press release.

More



August Turns Scary For Private Equity Deals

August was the worst month for private equity, or PE, deals in India in the last four
years. There were only 19 PE deals totalling $154 million (around Rs750 crore)
announced in August, reminiscent of the days of early 2005 when the PE market had

just kicked off in India. March was the second worst with 13 deals worth $161 million.

More

Battery Delays India Office; Sherman, Patel To Quit

Battery Ventures, a Boston-based venture capital firm, has decided to freeze its plans
of setting up an India office. Mark Sherman, a general partner who was heading the
India investments, will not be the part of upcoming Fund IX by Battery. Along with him
Gautam Patel, a managing director based out of Mumbai, has also decided to quit. The
reason for Sherman and Patel's departure is not known.

More

eBay Sells 65% In Skype To PE Firms At A Price Less Than They Bought

EBay Inc plans to sell a 65 percent stake in its online phone unit Skype for $1.9 billion
to private investors including Silver Lake and a venture firm run by the Netscape co-
founder Marc Andreessen. The deal values Skype at $2.75 billion, down from the $3.1

billion the Internet auction house paid for the popular service in 2005.

The group buying Skype includes London-based Index Ventures and the Canada
Pension Plan, in addition to Silver Lake and Andreessen's firm Andreessen Horowitz.
The deal leaves to eBay focus on its PayPal electronic payments service as well as its
flagship auction service, the company said. It also avoids the risks of a initial public
offering eBay had slated for Skype next year.

More

PE veterans start out on their own

Higher rewards, challenges drive former fund managers to launch own funds. It might
not be easy to replicate things that you have done successfully but this is exactly what

several bigwigs in the private equity (PE) industry are trying to accomplish.

Former Citigroup Venture Capital managing director Ajay Relan as well as Renuka



Ramnath, often dubbed as the mother of PE, are starting second innings at a time when
fund-raising is not easy. Similarly, Shujaat Khan left Chrys Capital and started Blue
River Capital. Recently, Srini Vudyagiri left Lightspeed Venture Partners and is planning

to raise his own fund.

More

IDFC PE banks on green technology

With nearly 20 per cent of its Rs 6,000-crore corpus invested in clean energy, IDFC
Private Equity has identified clean technology as a focus area. The seven-year-old
company, which manages three funds, has committed over Rs 1,100 crore to nine
companies, the latest being Krishna Godavari Gas.

The investment in the gas pipeline venture, where the Andhra Pradesh government and
Gujarat State Petroleum Corporation are shareholders, was yet to be finalised, IDFC
PE President and CEO Luis Miranda said.

More

Evolvence Life Sciences Fund Invests Rs 35 Cr in Sutures India

Evolvence India Life Sciences Fund (EILSF) has invested upto Rs 35 crore in Sutures
India Private Limited, a company specializing in the manufacture of surgical
consumables. The company is involved in manufacturing a range of wound closure
products such as natural and synthetic absorbable and non-absorbable sutures,

surgical needles, staples, tapes, hernia meshes, and disposable surgical gloves.

More

ICICI Venture Hires Parth Gandhi; Shailesh Pathak Quits

India's largest private equity fund ICICI Venture is on a top management recast. While
the firm has hired Parth Gandhi as President, it's also seeing the exit of Shailesh
Pathak, a former IAS officer and one of the senior directors at the firm. Gandhi has
joined ICICI Venture from Navigator Capital Advisors; the advisory arm of the UK based
hedge fund, Fursa. Gandhi will report to Vishakha Mulye, MD & CEO of ICICI Venture.

Gandhi's entry is coinciding (though not related) with the exit of Pathak, who was

looking after infrastructure investments at ICICI Venture. Pathak is said to be joining an



infrastructure focused fund. When contacted by VCCircle, Pathak confirmed he is
joining a new firm, but refused to give details. Pathak is an IAS officer turned private
equity fund manager.

More

Asmitha Microfin Raises Rs 50 Cr From BlueOrchard

Here is another Hyderabad-based microfinance institution that has raised private equity
funding. Asmitha Microfin Limited has raised Rs 50 crore from BlueOrchard Private
Equity Fund in its second round of funding. The firm, which claims to be one of the top
five microfinance institutions in India in terms of portfolio size, has over 1.16 million
clients with a loan portfolio of about Rs 745 crore ($165 million) as of July 31, 2009.

Asmitha has a network of 485 branches across 127 districts in 13 states of the country.
The funds will be used by Asmitha to expand its operations into the rural markets. Last
year Hyderabad-based SKS Microfinance raised a $75 million round led by Sandstone
Capital, followed by the recent $10 million strategic investment by Bajaj Allianz into the
company. Two other big MFI firms - Share Microfin and Spandana Microfinance, who
are also city-based, are also in the midst of raising their $50-60 million private equity

rounds.

More

Religare expects to close Rs 600 cr PE fund by Apr '10

Financial services entity Religare Enterprises expects to close its first Rs 600-crore
private equity fund, launched in joint venture with UK-based Milestone Capital, by April
next year. "The fund raising work is in progess... We hope to close the fund by April

2010," Religare Enterprises President Health Care Amit Varma said..

More

Salon chain Naturals eyes Rs 100 cr PE

Salon chain Naturals’ is looking for a Rs 100-crore PE infusion to go national. The
Salon chain Naturals’ is looking for a Rs 100-crore PE infusion to go national. The
amount will be raised in two tranches of Rs 50 crore each, for a 25-30% stake in the
company. It is gleaned from sources that Aditya Birla Group’s private equity arm Aditya

Birla Private Equity Fund, Peepul Capital and TVS Capital are in the fray.



More

Two Funds Offer Small Ticket Funding For Non-Tech Companies

A Delhi-based private equity fund manager recently met the owner of an office
automation firm. With an annual revenue of Rs 40 crore, the firm was plotting a high-
growth graph. The story was exciting enough for the PE executive, but the deal fell

through when the company said it needed only Rs 5 crore.

The executive from the PE fund that managed $200 million (Rs976 crore) says he was
not interested in funding such a small amount. His investment sweet spot was $10-25
million. The executive had neither the appetite nor the time to nurture a $1 million
investment. His rationale was that one cannot earn much on $1 million even with a five-

fold return.

More

Shailesh Pathak to steer PE Indian Infrastructure Fund

Shailesh Pathak, who was till recently a senior director at ICICI Ventures, has joined PE

Indian Infrastructure Fund (PE IIF) as managing director.

The India-dedicated fund is sponsored by two Europe based financial groups Principle
and Europa. The sponsors have $1 billion under management coupled with $2 billion
under fund administration services. PE IIF will be their first India fund while the
sponsors have previously set up two infrastructure funds in Africa.

More

Axis PE to launch second fund soon

Axis Private Equity (PE), a fund sponsored by the third largest private sector lender
Axis Bank, plans to invest Rs 200 crore in two more companies, while it lines up its

second fund. The second fund will hit the market later this year.

While its first fund with a corpus of Rs 600 crore was primarily raised from the domestic
market, especially from some large banks and companies, it aims to raise the second

fund from abroad. The company, however, declined to disclose the details of the



forthcoming fund.

More

Aavishkaar Invests Rs 1 Cr In Zameen Organic

Aavishkaar India Micro Venture Capital Fund has invested Rsl crore in Zameen
Organic, a Hyderabad based organic cotton trading company. Zameen will invest the

amount to strengthen its sales teams across the US, Europe and India.

Satish Chukkapalli, Director, Zameen said that the fund will facilitate initial growth of the
company and scale up the farming societies that govern the company. “In order to
maximise farmer benefits, we aim to go main stream and hit the high street. We have
earmarked a large proportion of this funding for the support of our sales teams across
Europe, the US and India,” said Chukkapall.

More

Capital International Private Equity Sells 9% Stake in Mindtree

A private equity fund managed by Capital International, the global asset management
major, has sold around a 9% stake in IT services firm MindTree Ltd since late August.
Capital International Global Emerging Markets Private Equity Fund has sold the stake in
four bulk deals for an aggregate sum of Rs 186.7 crore. The PE firm invested in the

company in 2001 along with other venture capital investors.

The latest of the bulk deals came on Tuesday when the fund sold a little less than 4%
stake for Rs 82 crore on the Bombay Stock Exchange. The fund still holds around a 2%
stake. The shares were sold between the price range of Rs 525 and Rs 540. Buyers of

the stake were Franklin Templeton and Credit Agricole.

More

Advent Recruits Shweta Jalan as Director

Advent International, the global private equity firm, today announced that Shweta Jalan
has joined Advent India PE Advisors Private Limited (“Advent”) as a director to support
the development of Advent’s business in India. Shweta joins Advent following the

receipt of its company registration in India as it sets up its Mumbai office.

More



Hedge funds seek closure of Venus Remedies

US-based hedge funds DE Shaw and Citadel Investment Group have filed a winding-up
petition against Venus Remedies, after the Chandigarh-based

company defaulted on a foreign currency convertible bond (FCCB) issue. New York-
based DE Shaw, which has invested in several Indian companies such as DLF Assets,
and Chicago-based Citadel Investment subscribed to a $12-million FCCB issue of
Venus Remedies in May 2006. The bonds came up for redemption on May 2 this year,

but company failed to pay the investors.

More

PE giant Warburg drops WNS exit plan for now

Private equity giant Warburg Pincus has halted its exit plans from NYSE-listed WNS
Holdings, following a tepid response from potential acquirers. India’s second-largest
pure-play BPO issued a statement on late Thursday night calling off ongoing

discussions for possible “control transfer transaction”.

ET first reported (August 31) that Warburg’s move to sell its 50.12% stake in WNS had
run into trouble, after bidders, mostly private equity firms, shied away from placing bids

citing valuation concerns.

More

DFJ Buys Out 3i’s European VC Portfolio

Venture capital firm Draper Fisher Jurvetson (DFJ) has teamed up with secondary
investors Coller Capital and Harbourvest to buy out the European venture capital

portfolio of 3i Group.

Through its European network firm DFJ Esprit, the Silicon Valley-headquartered firm
has set up a unit called Encore Ventures, which has bought out a portfolio of 30 firms.

Encore has also announced closing of its first fund at £170m ($280m).

More

IFC To Pick Up Stake in Auro Mira Biomass Power Project



International Finance Corporation, the private investment arm of the World Bank, is
likely to pick up a minor stake in a 15-MW biomass power project developed by Auro
Mira Energy Company, a Tamil-Nadu based renewable energy producer. The
investment will be at the project level and not at the entity level, VCCircle has learnt. A

company official confirmed the development.

More

Financial firms rush into MF space

Nine players in various stages of launch as stock markets show signs of revival With
the capital market showing signs of revival, banks and financial companies that had put
their mutual fund plans on hold are gearing up to enter the segment.

At present, nine players from the financial services sector are in various stages of
entering the space. The list includes Bank of India, IDBI Bank, Axis Bank, Mahindra and
Mahindra Financial Services (M&M Finance), SREI Infrastructure Finance, Bajaj Allianz,
Indiabulls Fiancial Services, L&T Finance and Motilal Oswal. While Axis Bank and
Indiabulls are ready for product launches, companies like SREI have received the
regulatory go-ahead. Bank of India and IDBI Bank are in the process of setting up asset

management companies and are scouting for partners.

More

Limited PE partners take the solo route

In a trend that may affect private equity (PE) inflows into the country, many institutional
investors of PE funds are abandoning these funds to make their own investment
decisions. With global downturn affecting PE returns, these institutional investors, or
limited partners, have raised doubts on the ability of fund managers, or general
partners, to maximise investments and justify their high management fee, which is
typically not less than 2% of the corpus. A large UK-based PE firm, which recently
announced a $1.2-billion infrastructure fund to invest in power, port and road projects in
India, has seen its limited partners declining to go ahead with their commitments, an
industry executive said. These partners, mostly institutional investors, are taking their
own decisions and co-investing with the fund in target companies, said the executive

who requested not to reveal the identity of the company.



More

Advent eyes chemicals, building sectors

Shweta Jalan, the newly-appointed director of private equity firm Advent International, is
in an enviable position as she discusses her firm’s India plans sitting in her Worli office
overlooking the Arabian Sea. But given that she is in the midst of setting up the PE
player’'s operations in India, with only a secretary and office boy at her disposal, the

task is not easy, especially with a host of players already in India.

More

Rajasthan VC eyes overseas market

Rajasthan Venture Capital Fund plans to tap overseas markets from the next financial
year and is targetting a corpus of $100 million from foreign markets by 2011-12. “We
are planning to structure a Mauritius-based entity which would be instrumental in roping
in foreign funds from global private equity players. We are in talks with a couple of law
firms for the final shape of the entity,” RVCF CEO Girish Gupta said, adding that the

fund would be the first regional fund to go global.

More

Sundip Murthy Joins 3i North America

Private equity firm 3i Group has appointed Sundip Murthy, formerly with Carlyle, as

growth capital principal for its North American region.

At 3i North America, Murthy will identify opportunities for growth capital investments in
industrial, consumer, business services, financial services and TMT
(technology/media/telecom) sectors. He will also be responsible for providing financial
and strategic support to portfolio companies to drive their international growth,

according to a company statement.

More

IDFC PE Buys BP Energy India's Wind Assets



Green Infra Ltd, the independent power producer backed by IDFC Private Equity, has
announced its acquisition of BP Energy India Pvt Ltd. In a separate release, BP has
said that the assets were sold for an enterprise valuation of $95 million (Rs 463 crore).
Of this, $37 million (Rs 178 crore) was paid in cash while the acquirer assumed the
debt of $58 million (Rs 284 crore). BP Energy India holds wind energy assets of 100
MW in India, and is a unit of BP, the third largest energy company in the world. The
debt part of the transaction has been funded by IDFC Bank and Axis Bank.

More

Future Group To List Venture Cap Arm This Fiscal

India's Future Group plans to raise more than 10 billion rupees ($210 million) through
an initial public offering of its venture capital arm, and hopes to raise a similar amount
through selling some retail assets. Chief executive Kishore Biyani declined to comment
on media reports that Future Group was in talks with France's Carrefour for a retail tie-
up in India. "I'm not going to talk about Carrefour now," Biyani told reporters at an
industry conference when asked if he was in talks with the French retailer.

More

Baring PE Sells 2.1% In Mphasis For Rs 190cr

In another big bang exit from the same company, Baring Private Equity Partners India
has sold a 2.1% stake in the IT services company Mphasis Ltd for nearly Rs 190 crore.
The private equity player made a first exit when Mphasis was acquired by global IT

services giant Electronic Data Systems Corporation (EDS) in 2006.

More

Blackstone Converts Warrants In Allcargo; To Invest $23 Mn More

The Blackstone Group is investing another $23 million (Rs 142 crore) in Mumbai-based
logistics company Allcargo Global Logistics Ltd (AGL). The New York based private
equity major is converting the warrants it bought in February 2008, when it also picked
up an equity stake in the firm. Blackstone, which already holds a 5.26% stake in the

listed firm, will see its stake rise to more than 11%.



More

KKR hikes stake in Aricent to 79% in $225-mn deal

Private equity firm Kohlberg Kravis Roberts & Co (KKR) has increased its stake in its
first ever India-based investment. The world’s largest US-based PE fund has increased
its stake from 62.5% to 79% in the Delhi-based telecom software solutions provider,
Aricent. KKR has invested $225 million along with the Canada Pension Plan (CPP)
investment board. Aricent, previously known as Flextronics Software Systems, was
spun off from Flextronics in 2006 when KKR had acquired a majority stake in the
company for $900 million. Flextronics said it sold its remaining stake in Aricent to raise
cash and improve financial flexibility. The stake sale is part of the company’s plan to sell
non-core assets in order to shore up its balance sheet.

More

Infra Fund Picks Up Warrants In Gati

The Infrastructure Fund of India LLC, earlier Henderson India Infrastructure Fund, has
picked up warrants worth Rs 8.36 crore in Gati Ltd. The private equity fund has bought
1.4 million warrants at Rs 56 in Gati, which will be convertible into one equity share

within 18 months, the company said in a filing with BSE.

More

Milestone Religare Debuts With Rs 25 Cr Investment in IMS

Milestone Religare Investment Advisors has made an investment of Rs 25 crore ("$5
million) in test preparation firm IMS Learning Resources Pvt Ltd. The investment has
been made from India Build-Out Fund 1, a Rs 600 crore private equity fund backed by

Religare Enterprises and Milestone Capital.

More



Student-run MF Credence Debuts On Social Site Stockezy

Credence Capital, a student-run mutual fund from the portals of Indian Institute of
Management-Lucknow, is trying its hands at giving ‘hot stock tips’ on social investing
community site, Stockezy. Stockezy is an online platform designed to build a

community where retail investors can collaborate, share ideas and discuss stocks.

More

Argonaut Buys More in Shriram EPC

Argonaut Venture, a private equity firm, has picked up a 2.3% stake in Shriram EPC
from the open markets. The firm, through Argonaut Ventures Opportunities Fund,
picked up the stake in a single bulk deal for around Rs 18.5 crore. The stake has been
sold by Galleon Special Opportunity Funds to Argonaut at Rs 185 per share.

More

Temasek Exits Fame India

Singapore’s sovereign wealth fund Temasek Holdings' has exited its investment in
multiplex chain Fame India in two bulk deals on Friday. The firm sold its 13.5% stake in
Fame for a little more than Rs 14 crore to Gulshan Investment and Shail Investments.

The identity of these two firms is not known.

Interestingly, Temasek had bought around 10% stake from PE firm India Value Fund in
a secondary deal in 2005. The stake was then acquired at a share price of more than
Rs 62.50. The stake was held by Temasek through two of its subsidiaries - Aranda
Investments Mauritius Pte Ltd and Dunearn Investments Mauritius Pte Ltd. The shares
of Fame India closed at Rs 30.75 on Friday, up by over 5%.

More

IndiaCo To Raise $500m PE Fund To Focus On SMEs

IndiaCo Ventures Ltd, a listed investment firm, has launched a $500-million private
equity fund, India Growth Opportunity Fund (IGOF), to invest across diverse sectors in

the country. IndiaCo has also recently roped in Brian Brown, former managing director



with Citigroup Global Markets, and Mohit Burman, part of the Dabur India's Burman
family, as non-executive independent directors. “We aim to raise the fund in the next
four-month period from the global investor community and invest in small and medium-
sized companies in India over the next four years," said Rahul Patwardhan, Vice-
Chairman and Managing Director, IndiaCo Ventures Ltd. Brown, who raised $5 billion in
new equity for Indian companies from 2005 to 2008, plans to help IndiaCo raise
commitments from overseas investors. "Six months ago, you couldn't raise anything.
But markets have now turned around. Lately, there have been some successful fund

launches, especially for funds who have done it before," said Brown.

More

IDFC PE May Earn Up To 3x in Ashoka Buildcon IPO

IDFC Private Equity’s Rs 100-crore investment, made three years ago, in infrastructure
developer Ashoka Buildcon could be valued at 3x at the public float of the construction
firm. Ashoka Buildcon is looking at raising around Rs 225 crore ($47 million) through an
IPO and IDFC PE’s holding would come down from 15.62% currently to 14.05%, post
issue. Even after the equity dilution, IDFC PE would continue to remain the single
largest (entity) equity holder of the company. The promoter group, through various
individuals and investment entities, would hold around 75% in the company after the
IPO.

More

Rabo Equity Advisors Invests In Oil Seed Co

Rabo Equity Advisors, an Indian food and agribusiness-focused private equity firm, has
picked up 26% equity stake in oil seed company, the Rs 650-crore Geepee Agri Private
Limited (formerly Noble Grain India Pvt. Ltd), for an undisclosed sum. The investment
was made through its India Agri Business Fund vehicle. The investment comes on the
heels of the GP Group buying out its joint venture partner Noble Group, which claims to

be Asia's largest diversified commodities trading company, in June 2009.

More

PEs see gains in core sector

Sensing huge opportunities, a clutch of private equity (PE) players are rushing in to

raise funds for the infrastructure sector. At present, close to Rs 8,541 crore is in the



process of being raised. Out of this, Rs 6,800 crore is being raised by India-dedicated
infrastructure funds, according to data by Preqin, a global firm that tracks PE and
alternative assets. The latest to join the bandwagon is Principle Europa Indian
Infrastructure Fund, led by Shailesh Pathak, a former senior director at ICICI Ventures.
The fund is aiming to raise $1billion (around Rs 4,800 crore) from overseas investors,
mainly endowments and pensions, to invest in early-stage greenfield infrastructure

projects.

More

India's first education PE to raise $150-200 million

Kaizen Management Advisors, India’s first education-focused private equity (PE) fund,
will close a $150-200 million (around Rs 720-960 crore) fund by the middle of next year.
The fund is looking at investing in two education institutions by the end of this year.
Kaizen was set up in mid-2009 and has a 10-member team in India. At present, it is
managing capital raised from domestic institutions and high networth investors. “Later
this year, we will target international investors who are keen to tap the massive
recession-proof education sector in India. We are currently evaluating more than a
dozen investment opportunities,” said Sandeep Aneja, MD, Kaizen Management

Advisors.

More

Blackstone in talks to buy 63% in Gharda Chemicals, offers Rs 630 cr

BLACKSTONE Group, one of the largest private equity players in the world, is in
exclusive talks to acquire a 63% stake in Mumbai-based agro-chemicals and veterinary

drugs maker Gharda Chemicals from its founder-promoter Keki Hormusji Gharda.

The New York-based PE firm was in exclusive due diligence process with Dr Gharda for
acquiring his entire stake in the company that he built from scratch over the past 35
years, a person privy to the development said. Blackstone has quoted an indicative
price of Rs 630 crore for the promoters’ stake in Gharda Chemicals, putting the
valuation of the company at Rs 1,000 crore, said the person requesting anonymity.
When contacted, Dr Gharda declined to confirm the development, citing confidentiality
clause he has signed with four interested parties, including Blackstone. Blackstone, too,

refused to comment.

More



International News

Mutual Fund Store unveils nest-egg protection account

The Mutual Fund Store has introduced an investment product called that Retirement
Paycheck that's designed primarily for retirees and those close to it. The service
provides asset-management options to generate predictable income and principal
protection combined with asset growth.

More

Regulatory Updates

Systems Audit made Mandatory for Mutual Funds
SEBI - 16 September 2009

SEBI has decided that mutual funds shall have a systems audit conducted by an independent CISA/CISM qualified or
equivalent auditor. The systems audit should be comprehensive encompassing audit of systems and processes inter alia
related to examination of integration of front office system with the back office system, fund accounting system for calculation
of net asset values, financial accounting and reporting system for the AMC, Unit-holder administration and servicing systems
for customer service, funds flow process, system processes for meeting regulatory requirements, prudential investmentlimits

and access rights to systems interface.

Accordingly, Mutual Funds are advised to get the above systems audit conducted once in two years and are advised to place
the Systems Audit Report and compliance status before the Trustees of the mutual fund. The systems audit report/findings
alongwith trustee comments should be communicated to SEBI. For the financial years April 2008 — March 2010, the systems
audit should be completed by September 30, 2010.

Top



Statement of additional information (SAl) & Scheme Information Document (SID) to be made available on SEBI
website
AMFI — 29 September 2009

Mutual funds shall henceforth submit a soft copy of SAI within 7 days of issuance of this Regualtion and Soft copy of SIDs
alongwith printed/final copy two working days prior to the launch of the scheme.Soft copies of these documents shall be
submitted to SEBI in PDF format. AMCs shall also upload the soft copy of SID on AMFI website two working days prior to the
launch of the scheme.AMC shall also submit an undertaking to SEBI while filing the soft copy of theaforementioned documents
certifying that information contained in the soft copy of SID and SAI (as applicable) to be uploaded on SEBI website is current
and relevant and matches exactly with the contents of the hard copy. Further, AMCs shall be fully responsible to the content of
the soft copy of SID and SAl.

Top

Press News

AXIS AMC gets SEBI'S approval to launch Mutual Fund business
AMFI - 07 September 2009

Axis Asset Management Company Limited (Axis AMC) announced that it has received the final regulatory approval from SEBI
to launch its mutual fund business in the country. Axis AMC plans to launch its first set of products in October, 2009. Axis
Asset Management Company Limited is a wholly owned subsidiary of Axis Bank Limited. It is the Investment Manager to Axis
Mutual Fund. Axis Mutual Fund has been established as a Trust under the Indian Trusts Act, 1882, sponsored by Axis Bank
Ltd. (liability restricted to Rs. 1 Lakh). Axis Mutual Fund Trustee Limited, a company incorporated under the Companies Act,
1956, with a limited liability is the Trustee to the Mutual Fund.

Top

Reliance Mutual Fund Most Successful Fund House, says CRISIL

Free-Press-Release.com - 01 September 2009

India’s largest Mutual Fund House, Reliance Mutual Fund, a part of Anil Dhirubai Ambani Group was declared the most
successful fund house for the quarter ended June 2009 by CRISIL Fund Services in its Composite Performance Ranking
(Crisil-CPR). RMF topped the rankings with Ten of their schemes in the topmost cagtegory, CPR 1 rank. Reliance Mutual Fund
also continued to top the AAUM chart with average assets of Rs.1,08,334 Crores (as on 31st July'09). The quarterly CRISIL,



Composite Performance Ranking - (CRISIL-CPR) is the relative performance ranking of mutual fund schemes within the peer

group and is a top ranking agency in the world.

“A number one ranking of any sort, is always reassuring for our 75 lac strong investment community who have placed their
trust with RMF. This reaffirms the investor's faith not in just the accredited schemes, but also in Reliance Mutual Fund as a
brand which always endavours towards long term wealth creation for its investors.,” said Mr. Sundeep Sikka, CEO, Reliance
Mutual Fund.

This achievement comes at the back of recent accolades such as, “Best Equity Fund House” for the year 2008 by Morning
Star India & “Best Fund House” for the year at Asia Asset Management Award 2008. “Such Industry recognition for our
schemes is a culmination of a conviction to always strive for risk adjusted returns for our investors which is supported by a

prudent investment strategy.,” remarked Mr. Sikka.

RMF has grown to be the leader in the Mutual Fund Industry in a short span of time beating much more established players in
the field. With Assets Under Management (AUM), of 1,08,334 crore(as on 31st July'09), RMF is a clear leader with close to
30% lead over its nearest competition.

Top

Birla Sun Life AMC adjudged the best by "The Asset" Magazine
IndiaPRwire.com — 02 September 2009

Birla Sun Life Asset Management Company (BSLAMC) has been named the “Asset Management Company of the year - India”
by yet another international publication based out of Hong Kong, “The Asset” magazine. The award is a part of the Triple A
Investment Performance Awards 2009, which recognizes institutions and individuals who have made significant contribution to
the development of the industry across Asia.

As per The Asset , “BSLAMC is admired for providing a wide array of mutual fund products that are highly popular and
relatively safe for investors, the group also delivers in terms of performance. While other mutual fund management companies
were consolidating their operations during the award period, the group invested strongly to reach out and service more
customers. In the last 18 months it has nearly doubled its distributor base and increased its branch network by 47%”.

Earlier this month, The Asset magazine has named Birla Sun Life Equity Linked FMP “The Best Local Currency Structured
Product—India”. The Asset magazine is a part of The Asset Publishing and Research Ltd., a Hong Kong based integrated

multi-media company serving the elite community of leading corporate and financial decision makers in Asia.

In May 2009, BSLAMC became the only AMC from India to win the best “Onshore Fund House - India” at Asian Investor
Investment performance Awards 2009 in Hong Kong. In March 2009, Birla Sun Life Asset Management Company won the
CNBC TV 18 CRISIL “Mutual Fund House of the Year” twice in a row, the only fund house in India to have done so.

The strong growth momentum and demonstrative fund performance registered by BSLAMC have also been recognized by



many institutions of international repute like ICRA, Lipper and Value Research.

Top

Brookfield Announces US$400 Million Colombia Infrastructure Fund

www.1888pressrelease.com — 10 September 2009

Brookfield Asset Management (“Brookfield”) (TSX: BAM.A) (NYSE: BAM) (EURONEXT: BAMA) today announced the first
closing of the US$400 million Brookfield Colombia Infrastructure Fund. The closing was achieved with commitments of
US$320 million, making it the largest private equity and infrastructure fund ever raised in Colombia. Investors in the fund

include Colombian institutional investors and Brookfield.

Thomas Keller, Brookfield's Managing Partner for Latin America Infrastructure said: “We are pleased to have this vote of
confidence from Colombian institutional investors.” Fernando Garcia-Rossel, Brookfield's Head of Andean Region
Infrastructure added: “This initiative is an important step in our plan to expand our presence in Colombia and occurs at a time

of attractive investment opportunities in the Colombian market.”

Brookfield is a leading global asset manager offering private equity investment strategies in real estate, renewable power
generation, infrastructure and special situations to institutional investors. The firm currently has over US$80 billion of assets
under management of which approximately US$8 billion are invested in Latin America. The firm has over 400 investment
professionals and 9,700 operating employees in over 50 offices and operating locations around the world. Brookfield's strategy
is to combine best-in-class operating platforms and best-in-class transaction execution capabilities to invest in targeted assets

and actively manage them to achieve superior returns over the long term.

Top

MFs remain cautious on interest rate futures
Hindu Business Line — 04 September 2009

Mutual funds are adopting a wait-and-watch approach instead of participating in the recently launched interest rate futures
(IRFs) on the NSE. Day one (August 31) of IRF trading on NSE saw 14,559 contracts with a value of Rs 267 crore, while on

day four there were 3,213 contracts amounting to Rs 58 crore.

The substantial volumes seen in the first few sessions of IRF trading have not proved tempting enough for fund managers.
They prefer to wait and see how the new product performs before they test the waters themselves. The managers are keeping
a close watch on how the product moves in line with bond prices and also on if more papers will be allowed as benchmark.
“Volumes in the first few days will be promising. But we just want to make sure that it is not just one spark which fizzles out
later,” said the CEO of a mutual fund. An interest rate future contract is an agreement to buy or sell a debt instrument at a

specified date at a price fixed while drawing up the contract. The minimum contract size for an IRF on the NSE is Rs 2 lakh.

Interest rate futures are based on a notional 10-year government security, bearing a notional 7 per cent interest rate coupon
payable half yearly. IRFs would function as an exchange traded derivative instrument for protecting or hedging interest rate



risk. “IRFs are a good instrument but we will wait another month or two before we decide on investing in it,” said Mr Badrish

Kulhalli, Senior Fund Manager-Debt, Principal Pnb Mutual Fund.

The mutual fund industry has about 73 per cent or Rs 4,72,393 crore as assets under management in the debt category,
according to data provided by Value Research. Of the total debt asset base, the industry’s exposure to Government securities

is close to Rs 11,600 crore as on July-end. Only mutual funds that invest in G-secs will be allowed to participate in IRFs.

Top

R-ADAG aims to raise as much as Rs3,000 cr
Mint — 10 September 2009

The India-focused fund, Reliance Alternative Investments Fund-Private Equity Scheme 1, will focus on rapidly growing,
emerging industries, Reliance Private Equity said in a presentation prepared for high net worth individuals.

Institutions and individuals can invest between Rs1 crore and Rs5 crore, with the option of exiting the fund after four years,
according to a copy of the presentation reviewed by Mint. An R-Adag spokesperson declined to comment on this.

Reliance Private Equity will hold a so-called greenshoe option of Rs1,000 crore after raising the Rs2,000 crore, said a person
familiar with the development who didn’t want to be named. A greenshoe option gives an entity the choice of retaining

additional money if an issue is over-subscribed.

The fund, in which R-Adag promoter Anil Ambani will also invest a significant amount, will provide growth capital, buy out firms,
purchase minority stakes and finance acquisitions. The investment ticket size will range between Rs125 crore and Rs375

crore.

Reliance Private Equity is trying to raise funds at a time when investor appetite is low amid the global economic slowdown.

“The year until June has been one of the toughest periods to raise funds by private equity investors,” said Jagannadham
Thunuguntla, head of equity at New Delhi-based institutional investor SMC Capital Ltd. “The fund-raising has come to a

standstill.”

The few funds that have managed to raise money in 2009 include India Value Fund, which raised $725 million (around
Rs3,545 crore) in its fourth round, and The Carlyle Group, which raised $1.04 billion from its fourth Asian Growth Capital Fund

to invest in India and China.

Thunuguntla said 2008 was better due to the carry-over effect from 2007. “Since fund-raising takes 14-18 months, the closures
in early 2008 were of funds that had plans to raise money in 2007. So 2008 had a pipeline effect of 2007, but 2009 does not
have a pipeline effect of 2008,” he said.

India-specific funds that raised $930 million in the first quarter of 2009 could raise less than one-tenth the amount in the



second quarter. In 2008, $10.6 billion was raised by private equity funds.

According to research by Thomson Venture Economics, private equity has historically generated far superior returns compared
with other asset classes. Between January 1997 and December 2008, returns from private equity in the US were 24.9%
compared with 8.8% returns from investment in stocks and 6.2% in bonds.

Top

Quantum Mutual Fund brings ‘Path to Profit’ to South India
Business Standard — 08 September 2009

Mr. Ajit Dayal, Chairman & President, Quantum Mutual Fund - India’s first Direct-to-Investor mutual fund - has announced the
launch of a major South India investor road trip. The ‘Path to Profit' campaign will make investors aware of Quantum Mutual

Fund’s research and investment philosophy and its flagship offering — the Quantum Long Term Equity Fund.

"Path to Profit’ is an initiative by Quantum Mutual Fund — India’s 1st direct-to-investor mutual fund - to reach out to existing and
potential investors in a personal and interactive way. The road trip will cover 7 cities in South India, beginning with Bangalore,
and then moving on to — Mysore, Coimbatore, Madurai, Salem, Pondicherry and Chennai. In each city, Ajit will address a
group of investors and be available to answer any questions.

Commenting on the road trip, Ajit Dayal said, “For 15 years the mutual fund industry in India has been an Asset Gathering
Industry. The recent SEBI ruling that banned front end loads has finally made it an Asset Management Industry. All the
distributors, financial advisors, and mutual fund houses like Quantum who were working hard to protect the investors’ interest

have reason to cheer.” “Investing is a very simple business — it is made complicated by financial companies so that we can
charge you more for all the complex language and packaging!” While clocking 4,000 kilometers in their well-branded jalopy,
Quantum will emphasize the long term investment philosophy of the Quantum Long Term Equity Fund and the need for

investors to be disciplined and stick to simple products as they build their portfolio.

“The Quantum Long Term Equity Fund is ideal for investors who seek a fund that performs predictably across market cycles.
While we have seen an encouraging response throughout the entire country, South India is home to a large number of our
investors and well-wishers and is an important centre for us”, said Ajit Dayal with regards to the significance of South India as

a focus for the campaign.
As it winds its way down the Deccan plateau, ‘Path to Profit’ offers investors a chance to meet and interact with Ajit Dayal and
the Fund Managers at Quantum. After Bangalore, the Quantum team will drive to Mysore. “This is the start of a long journey”,

said Ajit, “and we are hitting the Indian roads on rubber wheels — yet making sure that investors also have access to

information about the Quantum Long Term Equity Fund on our web site,

Top

Growth prospects for Indian Mutual Fund Industry



“Indian Mutual Fund Industry” — 11 September 2009

The Indian mutual funds industry is witnessing a rapid growth as a result of infrastructural development, increase in personal
financial assets, and rise in foreign participation. With the growing risk appetite, rising income, and increasing awareness,
mutual funds in India are becoming a preferred investment option compared to other investment vehicles like Fixed Deposits
(FDs) and postal savings that are considered safe but give comparatively low returns, according to “Indian Mutual Fund
Industry”.

This report provides a detailed analysis along with current and future outlook of the Indian mutual fund industry and explores
the market development and potential. The forecasts and estimations given in this report are not based on a complex
economic model, but are intended as a rough guide to the direction in which the industry is likely to move.

Key Findings

- The Indian mutual funds retail market, growing at a CAGR of about 30%, is forecasted to reach US$ 300 Billion by 2015.

- Income and growth schemes made up for majority of Assets Under Management (AUM) in the country.

- At about 84% (as on March 31, 2008), private sector Asset Management Companies account for majority of mutual fund

sales in India.

- Individual investors make up for 96.86% of the total number of investor accounts and contribute 36.9% of the net assets
under management.

Top

HDFC Mutual likely to float IPO by early 2010
Newswirel8- 18 September 2009

HDFC Mutual Fund is planning to float an initial public offer (IPO) by early 2010, industry officials said today. “The fund house
is planning to list itself in January,” a leading mutual fund distributor said. Other details about the IPO were not available.
HDFC Mutual Fund officials, when approached, did not comment. Milind Barve, managing director, HDFC MF, could not be

reached for comments.

Recently, Housing Development Finance Corp (HDFC) Chairman Deepak Parekh had said it plans to list both insurance, and
mutual fund companies, and plans to come out with the mutual fund’s IPO first.

India’s second largest HDFC-sponsored fund house in August managed average assets worth Rs 93,874 crore, up 12.6 per

cent over the previous month.

HDFC Mutual will become the first domestic mutual fund to list on bourses if the proposed IPO materialises.



In 2008, UTI Mutual was forced to shelve off its IPO plans due to turbulent and weak stock market conditions.

Top

L&T Finance buys DBS Chola AMC for Rs 45 cr
BS Reporter - 25 September 2009

In a deal that could set a trend in terms of valuations, L&T Finance (LTF) today announced the acquisition of DBS
Cholamandalam Asset Management Company (AMC) for a consideration of Rs 45 crore — a mere 1.56 per cent of the AMC'’s
August assets of Rs 2,893.16 crore.

“Consummation of this transaction is subject to appropriate regulatory approvals, which are to be obtained,” said LTF. The
company, in a statement, said that this acquisition would help synergise with L&T’s existing financial service business by
deepening and widening its services.

Market sources said that Sanjay Sinha, the chief executive officer (CEO) of DBS Chola AMC and the entire 80 member team
are likely to be retained.

Senior executive at fund houses said that the track record and brand played an important role in deciding the value, and not
solely the assets. More such deals at lower valuations are expected to come up in the industry.

“This is one of the lowest valuations of a fund management company,” said a chief executive officer of a fund house.

Last November, Religare took over Lotus Mutual Fund at an undisclosed sum. Industry experts said that this deal was struck
at a pay-to-buy model because the fund house was facing a severe financial crunch. In April, 2008, Infrastructure Development

Finance Corporation (IDFC) bought Standard Chartered Mutual Fund for Rs 831 crore or 5.7 per cent of the assets.

L&T has a presence in the financial service sector through its two wholly owned subsidiaries — L&T Finance and L&T
Infrastructure Finance. Both of them are predominantly into construction equipment finance, and financing of tractors and
commercial vehicles. On a consolidated basis, these entities have an asset size of over Rs 9,000 crore.

Top

Feeder funds see 7% drop in asset base
Hindu Business Line - 13 September 2009

‘Feeder funds’ that invest overseas have not gained much popularity despite the RBI liberalising norms for overseas investing
over the past two years. Such funds, which collect money from Indian investors to deploy it in funds overseas, managed total
assets of just Rs 2,986 crore in August-end 2009, a fraction of the total assets of Rs 1,60,000 crore managed by equity funds.
Their net assets actually saw a 7 per cent drop in the one year since August 2008. Even the two funds in this category that
have seen a sizeable NAV growth (over 13 per cent) in this period — AIG World Gold Fund and Franklin India International

Fund — have reported net outflows.



There are at present 12 feeder schemes or fund-of-fund schemes that invest in overseas products. In the one year period
between August 2008 and August 2009, these schemes have seen outflows exceeding inflows, with Rs 1,178 crore pulled out
by investors against the inflow of Rs 961 crore.

The assets shrank despite the significant amount (Rs 412 crore) brought in by three new schemes that were launched in this
period — ING Optimix Global Commaodities Fund, DSP Black Rock World Energy Fund and JP Morgan JF Greater China
Equity Offshore Fund.

Even rising Net Asset Values couldn’t entice investors. The AIG World Gold Fund whose NAV rose from Rs 8.4 to Rs 10 per
unit in the last one year, saw its assets managed remain flat, suggesting outflows. Franklin India International Fund, which

reported a close 14 per cent growth in NAV, too has seen net outflows.

DSP Black Rock World Gold Fund, the biggest fund in terms of corpus (among the feeder funds) has however reported

marginal inflows. The scheme’s NAV is down 1 per cent over the last year.

Seven of the twelve fund-of-fund schemes that invest overseas have seen their NAVs erode. The two funds that saw sharp
drop in net asset values are DWS Global Thematic Offshore Fund (down 14 per cent) and ING Global Real Estate Fund (down
12 per cent). Funds which made their debut in 2008 and 2009 have managed better returns than the earlier set of schemes.

Top

How money is flowing from banks to mutual funds and back to banks
Business Standard- 12 September 2009

LIQUID FUNDS: Banks’ investment in mutual funds was Rs 1,56,910 crore as of August.

The Average Assets Under Management (AUM) of all mutual funds in the country went up from Rs 6,89,946 crore in July to a
record high of Rs 7,49,916 crore in August and there’s a money-flow story behind it. Money is flowing from banks to mutual
funds and to a significant extent back to the banks.Liquid funds (ultra short term debt funds) saw an average net inflow of Rs
49,800 crore in August.

Approximately 37 per cent of this flowed into just two large liquid funds —Reliance Mutual Fund’s Money Manager Fund-
Institutional (MMF-I) and HDFC Mutual Funds Cash Advantage Fund-Treasury Advantage-Wholesale (CAF-TA-W). MMF-I
registered a net inflow of Rs 8,740 crore and CAF-TA-W took in Rs 9,658 crore.

Figures of Reserve Bank of India indicate banks’ investments in mutual funds rising from Rs 36,781 crore in mid-March to Rs
1,56,910 crore in mid-August. Most of these get deployed in liquid funds.

Liquid funds, in turn, are investing in banks’ certificates of deposit (CDs), estimated to be between 25 per cent and 75 per cent
of their corpus. For instance, the top 10 holdings of MMF-I and CAF-TA-W had five banks’ CDs each. Money does follow a

circuitous route.



Top

NSE, BSE may join hands for mutual fund trading
Money Matters - 28 September 2009

A working group of the Association of Mutual Funds in India, or Amfi, has recommended that India’s two largest bourses, along
with other firms, jointly build a transaction platform for mutual funds trading in India.

The group has suggested jointly engaging three consortia that have bid to build the platform: National Stock Exchange and
National Securities Depository Ltd; Bombay Stock Exchange and Central Depository Services Ltd; and registrars Karvy

Computershare Ltd and Computer Age Management Services Ltd.

“We have recommended an open architecture where strengths of all three consortia will be leveraged for the benefit of the
mutual fund industry,” said Jaideep Bhattacharya, who heads the Amfi committee and is chief marketing officer of UTI Asset
Management Co. Ltd.

The committee, which submitted this proposal to Amfi last week, has also suggested that mutual fund trackers Morningstar
India and rating agency Icra Ltd provide the data support for this platform.

Amfi expects the platform to go live by March.

The proposed online portal will help investors buy and sell mutual fund units and get consolidated statements. With the
abolition of upfront commission, few distributors are keen on servicing small investors and the transaction platform will come in

handy for them.

“We have received proposals on the operationalization of the platform. A decision will be taken in a week or two. The final

clearance has to come from Sebi,” said A.P. Kurian, chairman, Amfi.

According to him, the platform would provide a better reach for the industry, higher efficiency in transactions and cost control
over a long term. “Similar platforms exist in developed markets like Australia and Canada. It is our effort to bring such world-

class service to our investors,” he told Mint.

Top

Mirae Asset launches Mirae Asset China Advantage Fund

Economic Times— 17September 2009

Mirae Asset Global Investments has announced the launch of India’s first Pure China Fund, Mirae Asset China Advantage
Fund (MACAF), an open-ended fund of funds scheme that will invest predominantly in Mirae Asset China Sector Leader Equity
Fund, a SICAV fund domiciled in Luxembourg. The fund will be open for subscription from September 14, 2009 to October 9,
20009.



The scheme seeks to generate long-term capital appreciation by investing predominantly in units of Mirae Asset China Sector
Leader Equity Fund and/or units of overseas funds and units of exchange traded schemes that focus on investing 65-100% in
equities and equity related securities of companies domiciled in or having their area of primary activity in China and Hong
Kong. The scheme may also invest 0-35% of its corpus in debt and money market securities and/or units of debt/liquid

schemes of domestic mutual funds, in order to meet liquidity requirements from time to time.

According to Mr. Arindam Ghosh, CEO, Mirae Asset Global Investments (India) Pvt. Ltd., “China is poised to lead the world out
of the global slowdown backed by its domestic consumption and stimulus push from the government. We are pleased to
launch Mirae Asset China Advantage Fund for the Indian investors, thereby meeting their asset allocation needs. The
international fund of funds will provide investors access to one of the world’s growing economies and will enable them to

prudently diversify their portfolio”.

Top

Recovery makes overseas MFs attractive
DNA - 17 September 2009

Global funds are domestic mutual fund schemes that invest in different markets across the globe, including domestic ones.
These funds find their way into the investment basket of an investor primarily because of the diversification opportunities they
offer. In the current scenario, some markets are pulling out of the recession faster than others while some even did not fall as
severely as others. Such varied and, at times, uncorrelated movements within one’s portfolio offer effective means to diversify.
The Securities and Exchange Board of India (SEBI) in 2008 raised the exposure limit for overseas investments by mutual
funds to $7 billion from $5 billion.

Risks

Country risk: Global funds are exposed to country-specific risks where they make investments. For example, a fund investing
in thus market would have felt the brunt of the subprime crisis much before a fund investing in emerging economies. The

results of the lok Sabah elections set a positive tone in Indian markets at a time when other markets were still languishing.

Currency risk: The exchange rate between two countries keeps fluctuating, which can affect returns in terms of the
domesticcurrency. The relationship between the returns on a global fund and the domestic currency movement is inversely
proportional. This means that when the domestic currency becomes stronger (say the dollar-rupee rate moves from Rs 45 to
Rs 43) the value on one’s investment due to the exchange rate reduces. We assume a hypothetical case of scheme ‘X', which
is domiciled in the US with the NAVs disclosed in dollars. On September 2, even though scheme X made a loss, the net return
is positive, while on the flip side, on September 9 the gains made by the scheme were wiped out by stronger domestic
currency. A look at the historical movement in MSCI Emerging Market Index values (in US dollar), which is the benchmark
index for majority of the global funds, and rupee dollar exchange rate from 2005 t02007, shows that while the rupee has fallen
in value, MSCI Emerging Markets Index values are rising, which has offset the gains to large extent. However, there are clear
periods where the two have moved in opposite directions. In the first half of 2007, the index posted impressive growth, while

the exchange rate fell during the period, which led to a two-fold gain for investors.



Global Funds 1-Year Return(%)
AlG World Gold Fund 46.21
DSP Black Rock World Gold Fund 40.61
Franklin Asian Equity Fund 30.66
Tata Growing Economies Infra Fund- B 28.13
Mirae Asset Global Commodity Stocks Fund 27.99
Tata Growing Economies Infra Fund- A 27.99
Fortis China-India Fund 26.15
ICICI Pru Indo Asia Equity Fund 23.20
Fidelity International Opportunities Fund 22.79
Principal Global Opportunities Fund 20.63

Varied investment themes- In the category 14 funds invest global assets directly while 12 funds invest by re-directing
investments in overseas mutual funds. The latter are also known as feeder global funds. Asset management companies have
not followed a specific trending launching the schemes with respect to the economic cycles. For instance, in the long bull
phase, the sector-specific funds, Asia/emerging market specific funds, gold sector-related funds and general international
opportunities funds were launched. Similar types of funds were launched in the bear phase, though this phase also saw the
introduction of commodity-specific funds.

Tax treatment-

For tax purposes, these funds are treated as debt funds as more than 65% of assets is invested in stocks of foreign
companies .Also, long-term capital gains tax is not levied only in the case of equity funds; and equity funds are defined as
funds that invest more than 65% of their assets in Indian companies. Hence, the funds not fulfilling this criterion will be

subjected to the rules of a debt fund.

Top

New engine for online mutual fund transactions
The Hindu - 07 September 2009

JRG Securities Ltd. has launched Mutual Funds Online, a web-based transaction engine for buying, redeeming and switching
the units of schemes of various Indian mutual funds through its Internet trading platform, www.itradeeasy.com. Currently, JRG
has tied up with 10 asset management companies — Sundaram BNP Paribas, Tata Mutual Fund, Birla Sun life, HDFC, Kotak,
Canara Robeco, Deutsche, Taurus, Principal and HSBC Mutual Funds — for providing this service. More companies will be

added to the list soon, says a press release.

The investor has to select the scheme, enter the quantity and transfer the required funds through the online payment gateway
to invest. At present, JRG has online payment gateway facility with four major banks — Federal Bank, Axis Bank, HDFC Bank

and ICICI Bank. “The investors can do hassle-free transactions without filling forms or writing cheques. They can view their



mutual fund holdings and view their portfolio reports on a daily basis. They have the provision to analyse the performance of all

mutual funds schemes, which is currently available in the market.

Top

August turns scary for Private Equity deals
V.C.Circle- 01 September 2009

August was the worst month for private equity, or PE, deals in India in the last four years. There were only 19 PE deals
totalling $154 million (around Rs750 crore) announced in August, reminiscent of the days of early 2005 when the PE market

had just kicked off in India. March was the second worst with 13 deals worth $161 million.

When there was a spurt in activity in May and June this year, each recording at least 20 PE deals with a value of around $650
million for each month, it seemed the tide was turning. However, any enthusiasm was shortlived as July recorded only 19
deals worth $220 million, followed by August. In fact, the first eight months of 2009 have seen only 158 deals worth $2.83
billion compared with 370 deals worth $9.8 billion in the same period last year. Even the first eight months of 2007 had seen
285 deals worth $9.1 billion. So, was there a pickup of PE deals in the last few months as was popularly believed? Not really.
Any such impression was caused by a sudden rush of qualified institutional placements, or QIPs, and not by classic private

equity investments.

“Most of the private equity investments in India were anyway PIPEs (private investment in public equity). And public market
companies offer more opportunities than private companies for investors,” said Sanjay Bansal, managing director at Ambit

Corporate Finance Pte Ltd.

QIPs involve the sale of shares, or securities convertible into equity, by companies to qualified institutional buyers. There were
18 successful QIPs this fiscal which raised $3.25 billion, surpassing the PE deal flow of the entire calendar year. Even though
a few PE funds participated in QIP issues, data is not available as to how much PE capital flowed to Indian companies through

this route.

“We have seen a lot of QIPs, initially in the real estate sector, and now we are seeing in other sectors too. PE will start picking
up from the next quarter as there are a number of deals under discussion,” said Vikram Utamsingh, head of private equity,
KPMG India Pvt. Ltd. PE deals usually take two-four months to close as due diligence and negotiations with privately held
companies take time. “We are expecting to close more deals in coming quarters than we were six months ago,” said Srinivas
Chidambaram, managing director of Jacob Ballas Capital India Pvt. Ltd, a New Delhi-based PE firm which manages at least
$600 million in three funds.

Classic private equity—where a negotiated deal between a PE firm and private company is struck—may have lost its sheen as
QIPs became attractive and the valuations had corrected in capital markets. On the other hand, private company valuations
did correct as much. Even though conventional PE deals are yet to stir from their slumber, the success of QIPs shows that

liquidity is seeping back. “It's a snowball effect when corporates (companies) feel that economy has improved and liquidity is



coming back,” said Chidambaram.

Top

Battery Delays India Office; Sherman, Patel To Quit
V.C.Circle-01 September 2009

Battery Ventures, a Boston-based venture capital firm, has decided to freeze its plans of setting up an India office. Mark
Sherman, a general partner who was heading the India investments, will not be the part of upcoming Fund IX by Battery. Along
with him Gautam Patel, a managing director based out of Mumbai, has also decided to quit. The reason for Sherman and

Patel's departure is not known.

"Not wanting to operate as the lone employee in Mumbai, Gautam Patel, has chosen to seek other opportunities,” said a
spokesperson for Battery in an email response. "Silicon Valley-based Ramneek Gupta will lead investments in the country,"
she added. But Patel and Sherman will stay with Battery till Q1 next year when the new investment period of the Fund VIII
ends. Battery has raised $3 billion of investor commitments since inception in 1983, and raised $750 million for fund VIII in
2008. "We believe in the potential of India as a strategic investment market," added the spokesperson.

This news comes after Battery, along with Sequoia Capital India, exited its investment in online hotels aggregator to
Travelocity. Another one of its India portfolio firms, Tejas Networks, recently saw a secondary stake sale in which the name of
the seller was not disclosed. Battery spokesperson told VCCircle that the venture capital firm did not sell the stake in that
transaction. Other Battery portfolio firms in India are High Mark Credit Bureau and TechProcess Solutions, a transaction and

payment processing services provider.

Top

eBay Sells 65% In Skype To PE Firms At A Price Less Than They Bought
V.C.Circle- 01 September 2009

EBay Inc plans to sell a 65 percent stake in its online phone unit Skype for $1.9 billion to private investors including Silver Lake
and a venture firm run by the Netscape co-founder Marc Andreessen. The deal values Skype at $2.75 billion, down from the

$3.1 billion the Internet auction house paid for the popular service in 2005.

The group buying Skype includes London-based Index Ventures and the Canada Pension Plan, in addition to Silver Lake and
Andreessen's firm Andreessen Horowitz. The deal leaves to eBay focus on its PayPal electronic payments service as well as
its flagship auction service, the company said. It also avoids the risks of a initial public offering eBay had slated for Skype next

year. Susquehanna Financial Group analyst Marianne Wolk said the valuation was at the high end of her expectations.

"It eliminates the risk of the planned IPO and is a better price than many of us expected," Wolk said, adding that the valuation
is about 24 times her estimate for Skype's 2009 after-tax earnings contribution to eBay or 4 times her revenue estimate. John
Donahoe, eBay's chief executive, had said in May that a $2 billion valuation would be low for the growing Internet telephone
business amid speculation about a potential sale of the company to private investors. Skype revenue rose 44 percent to $551



million in 2008, according to eBay. Skype, which charges for calls to regular telephones but provides free computer-to-

computer voice, video and text services, had about 405 million registered users at the end of 2008.

In 2007, eBay wrote down about $1.4 billion of its investment in Skype, conceding that it did not fit in with the rest of its online
auction business. "Skype is a strong standalone business, but it does not have synergies with our e-commerce and online
payments business," Donahoe said in a statement. Susquehanna's Wolk said eBay's retention of a Skype stake was positive.
"They'll be able to participate in the longer term earnings growth of the company,” she said adding: "You don't know if there's
an incentive to IPO the remaining stake downstream." EBay said the deal would close in the fourth quarter. The transaction is
not subject to a financing condition. Shares in eBay were down 14 cents to $22.00 on Nasdaq after the news. The company's

shares have shot up from just under $17 in July.

Top

PE veterans start out on their own
Business Standard - 02 September 2009

Higher rewards, challenges drive former fund managers to launch own funds.

It might not be easy to replicate things that you have done successfully but this is exactly what several bigwigs in the private
equity (PE) industry are trying to accomplish. Former Citigroup Venture Capital managing director Ajay Relan as well as
Renuka Ramnath, often dubbed as the mother of PE, are starting second innings at a time when fund-raising is not easy.
Similarly, Shujaat Khan left Chrys Capital and started Blue River Capital. Recently, Srini Vudyagiri left Lightspeed Venture
Partners and is planning to raise his own fund.

Ramnath quit ICICI Venture after Chanda Kochhar was appointed the ICICI Bank CEO. Three months later, Renuka is on
course to launch her maiden fund — Multiple Asset Managers. The fund-raising is under way. The plan is to raise $450-500
million from domestic and institutional investors. “It was the next logical step. It is all about making the right call to extract value
for investors. There are enough examples of large global firms which are self-owned. In a self-owned firm, there is nothing
much attached to the ownership beyond being a housing entity. And global LPs (limited partners) want their money to be
entrusted with proven fund managers,” said Ramnath. Relan, who is launching CX Partners, refused to speak, saying fund-

raising was under way.

Hetal Gandhi, who started Tano Capital with Carlton Pereira, said, “It was a natural progression for me after having worked
with IL&FS for 17 years. | wanted to challenge myself and test what was my contribution to the success of my fund. Today,
although fund-raising is difficult, LPs are preferring proven independent fund managers than institutional ones as the former
are more motivated. The reward is substantially higher than working for an institution-backed fund.” For me, it was a very
personality-driven entrepreneurial decision. It's where | want to see myself as an investment professional in the long term,”
said Vudyagiri, who did not disclose the details of his fund. Experts as well as the new general partners (GPs) say launching

own fund is a far bigger challenge than managing funds with global presence and well-known investor base.

Top



IDFC PE banks on green technology
Business Standard — 02 September 2009

With nearly 20 per cent of its Rs 6,000-crore corpus invested in clean energy, IDFC Private Equity has identified clean
technology as a focus area. The seven-year-old company, which manages three funds, has committed over Rs 1,100 crore to

nine companies, the latest being Krishna Godavari Gas.

The investment in the gas pipeline venture, where the Andhra Pradesh government and Gujarat State Petroleum Corporation
are shareholders, was yet to be finalised, IDFC PE President and CEO Luis Miranda said.In addition, IDFC PE has committed
Rs 360 crore in Green Infra. The 100 per cent IDFC PE-owned company has set up a 24 megawatt wind farm in Tamil Nadu.
Miranda said the idea was to build a renewable energy portfolio comprising wind, solar, biomass and small hydel projects.
Miranda said in case of Green Infra, the company could explore the possibility of partners for the special purpose vehicle that

would execute projects.

He said the growing interest in clean technology was on account of cost advantages as well as rising concerns over global
warming and volatility in oil prices. In the clean technology space, IDFC PE has invested in companies such as Moser Baer
Photo Voltaic, SE Forge, the forging arm of Suzlon, Maharashtra Gas, EVi, which is in the carbon advisory business, Doshion
and Central UP Gas. It has exited Gujarat State Petronet, where it had invested around Rs 90 crore.

While the slowdown had affected companies such as Moser Baer Photo Voltaic and Suzlon as orders dried up in Europe
owing to the liquidity crunch, Miranda said a lot of business would be generated in India. “Initiatives such as the National Solar
Mission will change the dynamics,” he said. The PE player has not invested since December due to the market conditions and

valuations. From its third fund of around Rs 3,000 crore, nearly 40 per cent has been committed so far..

Top

Evolvence Life Sciences Fund Invests Rs 35 Cr in Sutures India
V.C.Circle — 21 August 2009

Evolvence India Life Sciences Fund (EILSF) has invested upto Rs 35 crore in Sutures India Private Limited, a company
specializing in the manufacture of surgical consumables. The company is involved in manufacturing a range of wound closure
products such as natural and synthetic absorbable and non-absorbable sutures, surgical needles, staples, tapes, hernia

meshes, and disposable surgical gloves.

Vishy Chibrolu, managing director with Evolvence India Life Sciences Fund, will be joining the board of the company. The
Bangalore-based firm also exports to over 50 countries in regions like Europe, South America, Africa and Asia. The market for
sutures only is said to be at $250 million in India, Brazil and Russia combined, and $3-4 billion world over. Around 30-40% of

the revenues come from the export market, while the rest are from domestic market.

"The company has a nationwide distribution network. Primarily the focus for the company is around tier 2, 3 and rural markets,"



said Chibrolu in an interview to VCCircle. Sutures India has a market share 15-20% in India, and is second largest producer in
the country after Johnson & Johnson. The funds will be partly used for expansion, and partly for working capital requirements.

Sutures will also look at inorganic growth opportunities.

EILSF is picking up the pace of its investments. The life sciences focused fund announced an investment of Rs 25 crore in
Chennai based Anjan Drugs, one of the largest US-FDA approved manufacturers of drugs for epilepsy, in June. Sutures is its
fourth investment, other two being advanced drug delivery mechanism company Gland Pharma and cancer centre network,
Health Care Global.

Top



ICICI Venture Hires Parth Gandhi; Shailesh Pathak Quits
V.C.Circle — 02 September 2009

India's largest private equity fund ICICI Venture is on a top management recast. While the firm has hired Parth Gandhi as
President, it's also seeing the exit of Shailesh Pathak, a former IAS officer and one of the senior directors at the firm. Gandhi
has joined ICICI Venture from Navigator Capital Advisors, the advisory arm of the UK based hedge fund, Fursa. Gandhi will
report to Vishakha Mulye, MD & CEO of ICICI Venture.

Gandhi's entry is coinciding (though not related) with the exit of Pathak, who was looking after infrastructure investments at
ICICI Venture. Pathak is said to be joining an infrastructure focused fund. When contacted by VCCircle, Pathak confirmed he

is joining a new firm, but refused to give details. Pathak is an IAS officer turned private equity fund manager.

He has experience in executing infrastructure projects in public-private partnership. He had joined ICICI Venture two years
ago, and was expected to raise an infrastructure focused fund for the firm. Pathak was also last year rumoured to be
considered for the CEO's job at Delhi-Mumbai Industrial Corridor, a joint project of India and Japan.

Besides Gandhi, ICICI Venture has recently made another senior level appointment in Prashant Purkar who has joined as
President. Prior to this, Purkar was Managing Director & Head-Global Finance of Nomura India and Lehman Brothers.

The new appointments have also coincided with the firm's redesignation of all senior directors in private equity team as
presidents. The firm has now five presidents and three directors in private equity team looking after various industry verticals
managing over $1 billion in private equity corpus. Some of them report to Mulye, who is the MD & CEO, and some to Rajeev

Bakshi, who is the Joint Managing Director.

Besides Gandhi and Purkar, the three other presidents include Sumit Chandwani, Jayanta Banerjee (both of them have been
with the firm since the early part of the decade) and K.S. Jangbahadur who joined from JP Morgan. The three directors include

Anand Vyas, Vandana Rajadhyaksha and Sunay Mathure most of whom have been with the firm since 2001.

Gandhi was a managing director with Navigator Capital Advisors, which is the exclusive India Investment Advisor to the US
based private equity fund, Vision Global Investments LLC. and its sister fund, Fursa Alternative Strategies LLC, a multistrategy
hedge fund. He also serves on the boards of H2Gen Inc., Business India Publications Pvt Ltd, Business India Exhibitions Pvt
Ltd, and Gayatri Starchkem Ltd.

Top

Asmitha Microfin Raises Rs 50 Cr From BlueOrchard
V.C.Circle — 02 September 2009

Here is another Hyderabad-based microfinance institution that has raised private equity funding. Asmitha Microfin Limited has



raised Rs 50 crore from BlueOrchard Private Equity Fund in its second round of funding. The firm, which claims to be one of
the top five microfinance institutions in India in terms of portfolio size, has over 1.16 million clients with a loan portfolio of about
Rs 745 crore ($165 million) as of July 31, 2009.

Asmitha has a network of 485 branches across 127 districts in 13 states of the country. The funds will be used by Asmitha to
expand its operations into the rural markets. Last year Hyderabad-based SKS Microfinance raised a $75 million round led by
Sandstone Capital, followed by the recent $10 million strategic investment by Bajaj Allianz into the company. Two other big
MFI firms - Share Microfin and Spandana Microfinance, who are also city-based, are also in the midst of raising their $50-60

million private equity rounds.

"After participating in the first round of equity raising, BlueOrchard’s investment in the second round as well, endorses
Asmitha’s strong commitment to quality, efficient systems and striking the optimal balance between impressive social impact
and well-managed, sustainable growth,” said Dr. Vidya Sravanthi, Chairperson and Managing Director, Asmitha Microfin

Limited, in a release.

Switzerland-based BlueOrchard invests in financial institutions providing microcredit for families and small businesses that do
not have access to regular financial institutions. The firm also provides credit products besides private equity, investing in MFIs
across the world.

Top

Religare expects to close Rs 600 cr PE fund by Apr '10\
Economic Times — 03 September 2009

Financial services entity Religare Enterprises expects to close its first Rs 600-crore private equity fund, launched in joint
venture with UK-based Milestone Capital, by April next year. "The fund raising work is in progess... We hope to close the fund
by April 2010," Religare Enterprises President Health Care Amit Varma said.

Further, the company would be looking at exercising the green-shoe option of raising another Rs 200 crore for the fund -- India
Build out Fund | -- depending on market conditions. The joint venture entity is in discussions with various institutional investors
for funds. "When we started the fund in June (this year), we had a corpus of Rs 100 crore. Today, we have raised about Rs
300 crore," he said. Currently, the firm is in advanced discussions to commit Rs 125 crore for two hospitals and an MBA
preparatory school. The deals are expected to be finalised in the next four to six weeks. "For the three (proposed) deals, we
have earmarked about Rs 125 crore. Out of the total amount, Rs 85 crore would go into health care (the two hospitals) and the
rest to the education sector (preparatory school),” Varma said. In June, Religare Venture Capital, a wholly-owned subsidiary of

Religare Enterprises, entered into a joint venture with Milestone Capital for managing the fund.

Top

Salon chain Naturals eyes Rs 100 cr PE



Economic Times — 05 September 2009

Salon chain Naturals’ is looking for a Rs 100-crore PE infusion to go national. The amount will be raised in two tranches of Rs
50 crore each, for a 25-30% stake in the company. It is gleaned from sources that Aditya Birla Group’s private equity arm

Aditya Birla Private Equity Fund, Peepul Capital and TVS Capital are in the fray.

Confirming that all the three funds had approached the company, the 40-outlet chain Naturals promoter CK Kumaravel said it
has appointed Veda Corporate Advisors to finalise the transaction. "The private equity partner would be decided upon by the
month-end and the deal inked by December," he told ET. Naturals — run by Mr Kumaravel and his wife Veena, who is the
CEO — is the second salon to attract PE funding after the Bangalore-based YLG Salon & Spa. In March this year, Helion
Venture Partners infused Rs 20-crore in YLG. "We see tremendous scope in the salon business with margins exceeding 20%,"
he said adding they are on track to make a pan-India presence. By 2012, Naturals is eyeing a turnover of Rs 350 crore from
350 outlets that would entail a total investment of Rs 150 crore. Naturals works on a franchisee model, where the partner puts
in 50% of the required investment.

Of the Rs 75 crore needed in the first phase, Rs 50 crore would be raised through the PE route while the balance would be
from internal accruals, Mr Kumaravel said. The second tranche of Rs 50 crore would be used Naturals’ proposed 150 outlets
that would be fully-owned by the company. The salon chain plans to ramp up presence to 100 outlets across south by the end
of this fiscal. Five of its salons are in Hyderabad. It has one each in Bangalore and Mangalore and the rest in Tamil Nadu. It
has also lined up its Kerala foray next month, with a salon at Thiruvananthapuram.

Outside south, its first footprint would be in Pune, where it has already finalised a franchisee partner. The test launch would
happen in October, Mr Kumaravel said, adding they were looking at mini-metros like Nagpur, Ahmedabad, Jaipur, Lucknow,

Chandigarh, Ranchi and Raipur, before entering other metros.

The Rs 40-crore Naturals is in parleys with the specialised hair care brand Farrell and others to expand its basket of high-end
value-added services like hair transplant, extensions and temporary tattoos. Ask him about competition, he responds "it is not
really from organised players like Lakme or CavinKare’s Limlite and Green Trends, but from the unorganised sector."

Nationally, the salon business is estimated at Rs 1,800 crore, with the unorganised sector accounting for 80%.

Top

Two Funds Offer Small Ticket Funding For Non-Tech Companies
V.C.Circle — 08 September 2009

A Delhi-based private equity fund manager recently met the owner of an office automation firm. With an annual revenue of Rs
40 crore, the firm was plotting a high-growth graph. The story was exciting enough for the PE executive, but the deal fell

through when the company said it needed only Rs 5 crore.

The executive from the PE fund that managed $200 million (Rs976 crore) says he was not interested in funding such a small

amount. His investment sweet spot was $10-25 million. The executive had neither the appetite nor the time to nurture a $1



million investment. His rationale was that one cannot earn much on $1 million even with a five-fold return.

The disinterest of big funds in small-ticket investments (primarily in non-technology companies) is presenting an opportunity for
newbie funds such as Song Investment Advisors and Epiphany Ventures that are eyeing this space. Song is a $17 million fund
backed by search giant Google Inc., Soros Economic Development Fund and Omidyar Network, while the $25 million

Epiphany is backed by steel magnate L.N. Mittal and other non-resident Indians.

“Firms like ours can be a feeder to the funds which want to put $10-15 million to work,” said Vishal Vasishth, founder and
managing director of Song Investment Advisors. Vasishth was most recently the founder and chief executive officer of Clean

Partners, a business advisory and investment firm in the US.

Song, for instance, plans to invest $0.5-3 million each in small and medium enterprises, or SMESs, operating in sectors such as
healthcare, education, waste water management, low cost housing, basic utilities, microfinance, rural energy, rural telecom
and business services. The fund is housed in Hyderabad’s Indian School of Business (ISB) campus. ISB’s Centre for
Emerging Markets Solutions (CEMS) is the fund’s local strategic partner.

Epiphany, too, is targeting investing $0.5-3 million in early stage businesses in education, clean technology and those focusing
on inclusive growth and not necessarily pure technology plays. “Only a handful of funds are fulfilling this need,” said Gaurav
Saraf, director, Epiphany Ventures.

Traditional SME-focused PE firms such as BTS India Advisors, SIDBI Venture Capital Ltd, Aureos India and Zephyr Peacock
India Fund invest $5-20 million. There are also firms such as Seed Fund, Ojas Venture Partners, and Accel India (formerly
Erasmic Venture Fund) which provide $0.5-2 million of funding, but they are mainly focused on consumer Internet, mobile and
technology space.

So that leaves a widening funding gap for emerging non-tech companies that need equity capital in smaller doses. Song’s
strategy of looking at sectors beyond technology may be ideal in the Indian context. “For India to grow at 6%-7%, sectors
focusing on inclusive growth are critical. We are going to focus our energies on them,” said Vasishth. Song is not chasing
business plans, but firms clocking revenues of Rs 5-10 crore and in the non-tech space. These companies “have a very hard
time” raising equity capital, he reckons. Song is already at a term sheet stage with one firm. “We are seeing interesting
companies in the education training space,” he adds. The growth of funds targeting small-ticket investments is linked to the

kind of corpus they manage. As the corpus grows, the investment range tends to expand.

This is because funds with a larger corpus lack the bandwidth to manage too many small investments. They instead prefer to
enlarge their investment range across fewer deals. For instance, Delhi-based Avigo Capital Partners invested $1 million in a
company when it was managing its first fund of $5 million. When it raised its second fund of $125 million in 2006, the
investment range went up to $5-7 million. Avigo, which has made its first close of its third fund of $250 million at $150 million,
invests $7-10 million or more. For funds such as Song and Epiphany, the challenge would be to remain in the small-ticket

investment space even if their corpus expands.

Top



Shailesh Pathak To Steer PE Indian Infrastructure Fund
VCCircle — 08 September 2009

Shailesh Pathak, who was till recently a senior director at ICICI Ventures, has joined PE Indian Infrastructure Fund (PE IIF) as

managing director.

The India-dedicated fund is sponsored by two Europe based financial groups Principle and Europa. The sponsors have $1
billion under management coupled with $2 billion under fund administration services. PE IIF will be their first India fund while

the sponsors have previously set up two infrastructure funds in Africa.

PE IIF is raising $1-billion in the long-term, while it is looking at making a first close of $300 million in the next few months.
Pathak is bullish about the fund-raising process. "Many limited partners have already indicated their willingness to participate
in our fund,” he told VCCircle.

The fund is targeting to invest in early-stage, greenfield infrastructure projects. "There is a crying need for such funds in equity-
starved infrastructure projects," he said.

The bureaucrat-turned-PE honcho is looking at leveraging his over two-decades of experience in the public and private sectors
to maximise returns in early-stage infrastructure projects. The India team - he is currently in the process of recruiting - of the
fund would be based in Mumbai and Delhi..

Top

Axis PE to launch second fund soon
Economic Times - 09 September 2009

Axis Private Equity (PE), a fund sponsored by the third largest private sector lender Axis Bank, plans to invest Rs 200 crore in
two more companies, while it lines up its second fund. The second fund will hit the market later this year. While its first fund
with a corpus of Rs 600 crore was primarily raised from the domestic market, especially from some large banks and
companies, it aims to raise the second fund from abroad. The company, however, declined to disclose the details of the
forthcoming fund. Raising fund internationally is difficult at the moment as limited partners (LPs) are closely evaluating the

performance of PE players. Of late, LPs have started buying interests of other LPs at a discount.

He added that new funds would see smaller commitment from LPs. “If an LP is not able to meet his commitment which he is
perpetually bound to, he sells it to another LP. So LPs are looking at secondary transactions as they are available at a
discount,” said Alok Gupta, CEO, Axis PE. However, there has been a gap in secondary transactions and their closure is
becoming more difficult. With most of its investments in infrastructure and related areas, Axis PE calls its fund as the first
derivative of an infrastructure fund. “It is the service provider who makes money in more seasons than the asset owners
himself,” said Gupta. Axis PE’s investment themes in infrastructure sector are railways, energy, logistics, oil and gas pipelines,

water supply and sanitation.



The Mumbai-based fund’s first investment was to the tune of Rs 126 crore in Delhi-based Harish Chandra India (HCIL), a
railway line building company; Rs 75 crore in hospitality company Neesa Leisure and Rs 67 crore in oil and gas pipeline
developer Corrtech International Private Ltd, followed by Rs 60 crore in Vishwa Infrastructures. It recently invested Rs 54 crore
in Shalivahana Green Energy (SGEL), with IL&FS as the co-investor. SGEL is a renewable energy player with focus on

development and operation of biomass, waste-to-energy and small hydro power projects

Top

Aavishkaar Invests Rs 1 Cr In Zameen Organic
VCCircle — 09 September 2009

Aavishkaar India Micro Venture Capital Fund has invested Rs1 crore in Zameen Organic, a Hyderabad based organic cotton
trading company. Zameen will invest the amount to strengthen its sales teams across the US, Europe and India.

Satish Chukkapalli, Director, Zameen said that the fund will facilitate initial growth of the company and scale up the farming
societies that govern the company. “In order to maximise farmer benefits, we aim to go main stream and hit the high street.
We have earmarked a large proportion of this funding for the support of our sales teams across Europe, the US and India,”
said Chukkapall.

The company further stated that it sees a significant growth in domestic organic food market. The company is currently
working with the farmers to develop a business plan and new product range. Zameen believes that the fresh cash inflow will
help the company to launch its new range of food early next year, that include dhal among others. Vineet Rai, Director,
Aavishkaar said that Zameen was a perfect fit with their investment portfolio as both the companies believe in producer
ownership and their commitment to the management team. Last season, Zameen has harvested around 374 tonnes of organic

cotton lint from its farms in Maharastra and Andhra Pradesh..

Top

Capital International Private Equity Sells 9% Stake in Mindtree
VCCircle — 09 September 2009

A private equity fund managed by Capital International, the global asset management major, has sold around a 9% stake in IT
services firm MindTree Ltd since late August. Capital International Global Emerging Markets Private Equity Fund has sold the
stake in four bulk deals for an aggregate sum of Rs 186.7 crore. The PE firm invested in the company in 2001 along with other

venture capital investors.

The latest of the bulk deals came on Tuesday when the fund sold a little less than 4% stake for Rs 82 crore on the Bombay
Stock Exchange. The fund still holds around a 2% stake. The shares were sold between the price range of Rs 525 and Rs

540. Buyers of the stake were Franklin Templeton and Credit Agricole.



Capital International PE, along with venture capital firms Walden International and Global Technology Ventures (GTV), and the
company's promoters, had invested Rs 59 crore into the firm in August 2001. While Walden continues to be the largest
institutional shareholder with a 15.32% stake, GTV holds a 6.77% stake.

Mindtree is celebrating 10 years of its existence and recently said it aims to achieve over $1 billion revenues by March, 2014.

The firm is also targeting newer geographies like Japan to get new clients.

Mindtree has also attracted other PE investors like Nalanda Capital and SAIF Partners, who have picked up significant stakes
in the firm in last one year. SAIF holds a 4.83% stake in the firm, while Nalanda has nearly a 3% stake, part of which was

picked up from Walden.

Top

Advent Recruits Shweta Jalan as Director
VCCircle — 09 September 2009

Advent International, the global private equity firm, today announced that Shweta Jalan has joined Advent India PE Advisors
Private Limited (“Advent”) as a director to support the development of Advent's business in India. Shweta joins Advent
following the receipt of its company registration in India as it sets up its Mumbai office.

Shweta joins Advent from ICICI Venture in Mumbai where she was a director. She was part of the initial team which built ICICI
Venture over a ten year period to become one of the leading private equity players in India. Shweta has also been involved
with fund raisings and managing relationships with large institutional investors active in private equity. Before joining ICICI, she

spent a year at Ernst & Young in the corporate Finance division focusing on private equity placements and valuations.

Advent International’s funds made their first Indian investment in October 2007 in Computer Age Management Services Ltd
(CAMS), a transaction processing company providing investor record keeping services for Mutual Funds and process
outsourcing services to insurance companies in India. Advent also appointed P. Jayendra Nayak as an Operating Partner to
advise on Indian investment opportunities, especially those in the financial services sector. Nayak was formerly Chairman and

CEO of Axis Bank, the third largest private sector bank in India

Top

Hedge funds seek closure of Venus Remedies

Economic Times - 10 September 2009

US-based hedge funds DE Shaw and Citadel Investment Group have filed a winding-up petition against Venus Remedies,
after the Chandigarh-based company defaulted on a foreign currency convertible bond (FCCB) issue. New York-based DE

Shaw, which has invested in several Indian companies such as DLF Assets, and Chicago-based Citadel Investment



subscribed to a $12-million FCCB issue of Venus Remedies in May 2006. The bonds came up for redemption on May 2 this

year, but company failed to pay the investors.

This is the first time that an Indian company is slapped with a winding-up petition — a formal request to a court for the
compulsory liquidation of a company — by FCCB investors. “This is a case of wilful default by the company. It has money, but
is not willing to pay bondholders. That is why we have filed the winding-up petition,” said an executive with one of the hedge
funds.

Since the market price of Venus was much below the conversion price of Rs 437, investors did not want to convert it into
shares, said the executive, requesting anonymity. The Bank of New York Mellon, the custodian for the FCCB issue, has filed
the case in the Punjab and Haryana High Court in Chandigarh. Investors have also sought the court’s intervention to stop the

company from paying dividends. The case will come up for hearing in October.

Venus is a profitable company with revenues of Rs 265 crore and a net profit of Rs 46 crore in 2008-09. The company had
declared a 30% dividend on August 21, after it defaulted on the FCCB redemption. When contacted, Pawan Chaudhary,
managing director, Venus Remedies, refused to comment.

Crisil had in February 2009 assigned a A- rating to Venus Remedies on its debt facilities, citing comfortable financial risk
profile marked by healthy size of net worth and strong debt protection indicators. However, it was downgraded to C in May
2009, after the company failed to honour FCCB investors. DE Shaw, which manages about $40 billion of assets globally, was
the first hedge fund to get regulatory permission to operate as an Fll in India, while Citadel Global is a $15-billion fund. The
court decision on Venus Remedies will be important, since FCCBs are unsecured instruments, and it can have a major impact
on future FCCBs by Indian companies.Over $10 billion of FCCBs issued by more than 100 Indian companies are outstanding
and will come up for redemption every month over the next two years. Many companies, such as Suzlon, have renegotiated

the terms with FCCB investors, when they were not in a position to make payments.

Top

PE giant Warburg drops WNS exit plan for now
Economic Times - 19 September 2009

Private equity giant Warburg Pincus has halted its exit plans from NYSE-listed WNS Holdings, following a tepid response from
potential acquirers. India’s second-largest pure-play BPO issued a statement on late Thursday night calling off ongoing

discussions for possible “control transfer transaction”.

ET first reported (August 31) that Warburg’s move to sell its 50.12% stake in WNS had run into trouble, after bidders, mostly
private equity firms, shied away from placing bids citing valuation concerns.

But one investment banker involved with the process expressed hope that Warburg may revive the sale process, after a 90-
day cooling-off period. Warburg has stayed invested in WNS, formerly a British Airways captive back-office, for nearly seven

years, a time frame when financial investors press for exit normally.



After showing initial interest, PE giants like Bain Capital, Silver Lake and Apax partners had turned their back on WNS.
Blackstone, through its portfolio firm Intelenet and Genpact, was the only one to make offers — that too way below Warburg’s
expectations. Genpact made a stock-swap offer which was not welcomed, while Intelenet, which was looking at a leveraged
buyout, would not chase the asset aggressively. Finally, sources added, WNS felt the existing bidders were not open to
revising their offers meaningfully. Media reports said Warburg was expecting $18 per share, valuing its WNS stake at over
$350 million.

A WNS statement said, “The board of directors has completed its consideration of the expressions of interest received from
interested parties regarding a possible change of control transaction, and has decided not to pursue further discussions. The

management is focused on performance which continues to be in line with the guidance reiterated in the past earnings call.”

Strategic buyers stayed away from the process considering the macro economic environment and the uncertain outlook for the
BPO sector. Further, there were concerns that WNS’ leveraged acquisition of Aviva’s back-office for $228 million in June 2008
was not progressing on expected lines.

Top

DFJ Buys Out 3i’s European VC Portfolio
VCCircle - 14 September 2009

Venture capital firm Draper Fisher Jurvetson (DFJ) has teamed up with secondary investors Coller Capital and Harbourvest to
buy out the European venture capital portfolio of 3i Group.

Through its European network firm DFJ Esprit, the Silicon Valley-headquartered firm has set up a unit called Encore Ventures,

which has bought out a portfolio of 30 firms. Encore has also announced closing of its first fund at £170m ($280m).

Earlier this year, 3i CEO Michael Queen pledged to dispose of 3i's venture capital portfolio and exit its small minority
investments together valued at 883 million pounds last year. UK’s biggest listed private equity firm has been looking to reduce
the debt on its balance sheet. 3i manages a $1.2-billion infrastructure fund in India besides a portfolio of growth capital

investments.

DFJ Esprit has also announced the launch of its third fund, which has a target of €150m ($215m) and will invest in early and
later stage technology companies across Europe. A first close has been held at €70m ($100m) with commitments from
European Investment Fund, Finnish Industry Investors, Partners Group, JP Morgan, LGT Group and Harbourvest, according to

a press release.

This development comes after DFJ recently revved up its India play. DFJ is now looking to invest in India from its growth fund,

DFJ Growth Capital, and will also be scouting for more cleantech opportunities through DFJ Element Partners.

Top

IFC To Pick Up Stake in Auro Mira Biomass Power Project
VCCircle — 14 September 2009



International Finance Corporation, the private investment arm of the World Bank, is likely to pick up a minor stake in a 15-MW
biomass power project developed by Auro Mira Energy Company, a Tamil-Nadu based renewable energy producer. The
investment will be at the project level and not at the entity level, VCCircle has learnt. A company official confirmed the

development.

IFC is already providing a $5.25-million loan to the $16-million project. Auro Mira Bio Systems Kanyakumari Pvt. Ltd, a
subsidiary of Auro Mira which will develop the 15-MW plant, will sell the power to the grid, trading companies or to industrial

users. Construction will begin in December while the plant will be commissioned by March 2011.

Auro Mira, in which Baring Private Equity Partners invested $50 million in 2006 for a majority stake, targets to develop, own
and operate 1,000 MW in the clean energy space. Auro Mira has two biomass plants in Tamil Nadu, a 7.5-MW plant at
Pudukottai and 10-MW plant near Madurai.

According to a report earlier this year, Auro Mira was also looking at another private equity round to raise $100 million. The
company official, however, declined to comment on a possible PE round. The earlier report said, Baring would invest $20
million in the subsequent round.

The renewable energy space has been witnessing a lot of action in recent times. IDFC Private Equity has recently set up a
subsidiary, Green Infra, to build a renewable energy portfolio comprising wind, solar, biomass and small hydel projects.
Shalivahana Green Energy, which develops biomass and small hydro power projects, raised Rs 90 crore from Axis Private
Equity and IL&FS Financial Services in June this year. Then there is Orient Green Power, promoted by Shriram EPC and

private equity firms Bessemer Venture Partners and Olympus Capital.

Top

Financial firms rush into MF space
Business Standard — 16 September 2009

Nine players in various stages of launch as stock markets show signs of revival With the capital market showing signs of

revival, banks and financial companies that had put their mutual fund plans on hold are gearing up to enter the segment.

At present, nine players from the financial services sector are in various stages of entering the space. The list includes Bank of
India, IDBI Bank, Axis Bank, Mahindra and Mahindra Financial Services (M&M Finance), SREI Infrastructure Finance, Bajaj
Allianz, Indiabulls Fiancial Services, L&T Finance and Motilal Oswal. While Axis Bank and Indiabulls are ready for product
launches, companies like Srei have received the regulatory go-ahead. Bank of India and IDBI Bank are in the process of

setting up asset management companies and are scouting for partners.

Though the market is crowded with 36 players, some of whom are looking to exit, the newcomers say there is a lot of potential.
Besides, a mutual fund subsidiary will help these companies cross-sell. They would also be able to use their existing networks,
said bankers. “We have to provide all financial services. We have a large customer base and we can cross-sell products,” said

Bank of India Executive Director BA Prabhakar. Bol would soon appoint a consultant to finalise a foreign partner.



The AMC set up by Axis Bank, the country’s third-largest private sector lender, is expected to enter the mutual fund space
early next month.“The proportion of mutual fund investment to household savings is 4-5 per cent in India while the share of
bank fixed deposits is around 20 per cent. In addition, over the last 10 years, while a number of new players have come in, we
have also seen a number of players exit. This will continue,” said Rajiv Anand, who heads Axis Asset Management Company.

A banker said players that did not have a large retail participation would depend on corporate links for debt schemes. Another
lender, IDBI Bank, recently received the Reserve Bank of India’s approval for starting a mutual fund business. It has now
approached the market regulator, the Securities and Exchange Board of India (Sebi), for approval. IDBI Chairman and

Managing Director Yogesh Agarwal expects to launch the business by the end of the current financial year.

Among non-banking finance companies, SREI Infrastructure has received Sebi’s approval to enter the asset management
business. Mahindra & Mahindra Finance has sought regulatory nod for an AMC. “We have appointed a consultant to look into
the worthwhileness of the mutual fund business. The consultant's report is expected in three months. We have also applied to
Sebi for its in-principal approval,” said M&M Finance Chief Financial Officer V Rauvi.

Top

Limited PE partners take the solo route
Economic Times — 16 September 2009

In a trend that may affect private equity (PE) inflows into the country, many institutional investors of PE funds are abandoning
these funds to make their own investment decisions. With global downturn affecting PE returns, these institutional investors, or
limited partners, have raised doubts on the ability of fund managers, or general partners, to maximise investments and justify
their high management fee, which is typically not less than 2% of the corpus. A large UK-based PE firm, which recently
announced a $1.2-billion infrastructure fund to invest in power, port and road projects in India, has seen its limited partners
declining to go ahead with their commitments, an industry executive said. These partners, mostly institutional investors, are
taking their own decisions and co-investing with the fund in target companies, said the executive who requested not to reveal

the identity of the company.

Co-investment is typically made outside of the existing fund and co-investors rarely pay management fees on an individual
investment. Limited partners of Blue River Capital Advisors, a Mauritius-based PE firm focused on India, too, are making a
case for co-investment, said another industry executive. A Blue River Capital spokesman said its investors are seeking to
increase exposure to India by investing both in the fund and along with it when co-investment opportunities arise. “We have

not had an instance where an investor sought a co-investment opportunity before investing in Blue River Capital.”

According to Blue River Capital, the participation of its limited partners — mainly institutional investors with exposure in various
industries — as co-investors may bring strategic insights, industry and operating knowledge into portfolio companies. Its
portfolio companies include textile firm KPR Mill, Aurangabad Electricals, KMC Constructions and Rane Holdings, among
others. Limited partners in the infrastructure PE fund, which recently committed $150 million to a port project in India, are also
mulling options to change the fund managers due to its poor performance, the first executive said.



According to Vikram Uttam Singh, head of KPMG Private Equity, general partners of private equity funds operating in India
have yet to develop the competencies required to be effective in providing operational and strategic support to portfolio
companies. Unlike their western counterparts, GPs (general partners) invest largely in unlisted firms that require ‘smart

capital’. This means that PE managers must possess operating skills along with financial and strategic skills,” he said.

Smart capital is capital that comes with the support to grow and expand firms. While the four-year bull run that ended in the
first half of 2008 saw most private equity firms give returns of more than 30%, the recessionary conditions, post the Lehman
Brothers collapse, affected the profitability of most unlisted companies, which in turn hit PE returns.

A recent report by consulting firm KPMG said that the global downturn is expected to reduce endowment and foundation
contributions into private equity funds by 17%. KPMG, which has done a joint survey with Stanford University’s Shorenstein
Asia-Pacific Research Center on the impact of global financial crisis on private equity in India, said limited partners are

frustrated with the Indian PE market, particularly on corporate governance and portfolio risk.

According to them, investing in unlisted, family-owned firms poses challenges of corporate governance, raises operational risk
and tenure of investment, and increases reliance on deal intermediation. It's not any better in the recession-hit west where co-
investment by limited partners is picking up steadily. Many private equity firms offer co-investments to their largest and

important investors as an incentive to invest in future funds.

Recently, London-based Inflexion Private Equity Partners closed a co-investment vehicle for its 2006 mid-market buyout fund
at £75-million (about Rs 600) hard cap. The private equity firm said the fund will co-invest in new deals alongside the £165
million (about Rs 1,320 crore) 2006 Inflexion Buyout Fund.

Top

Advent eyes chemicals, building sectors
Business Standard — 16 September 2009

Shweta Jalan, the newly-appointed director of private equity firm Advent International, is in an enviable position as she
discusses her firm’s India plans sitting in her Worli office overlooking the Arabian Sea. But given that she is in the midst of
setting up the PE player’'s operations in India, with only a secretary and office boy at her disposal, the task is not easy,

especially with a host of players already in India.

Jalan is the second appointment that Advent has announced in India. Before her, the quarter-century-old firm had said that
former Axis Bank Chairman and CEO P J Nayak would join as an operating partner, to help scout for investment opportunities.
“Globally, we have 60 operating partners, who are sector experts and help us manage the investment. Given his experience,
Nayak will contribute immensely in the financial services space,” says Jalan, who calls herself a buyout expert having worked

on deals such as Tata Infoline, Ace Refractories and VA Tech Wabag during her nine-and-half years’ stint at ICICI Venture.

While a couple of directors and associates will join Jalan to scout for investment opportunities, Goerg Stratenwerth is due to
take over as Advent’s India partner. There are a few other senior executives who are getting acclimatised at Advent's London
office, but Jalan in not disclosing their identity just yet. While Advent has raised $24 billion globally, its only investment in India



is a stake in Computer Age Management Services (Cams), the Chennai- ve the ability to get a board seat, should be able to

change the management, if need arises, help in M&A (mergers and acquisitions) and financing,” she says.

While the investment will be from the over $10-billion GPE VI fund that focuses on Western Europe and North America, Jalan
says that the idea is to invest upwards of $50 million. “There is no specific India allocation. We have just been told that you do
the deals we have the money. We are sector agnostic,” she says. So far, Advent has invested around 15 per cent from the
fund raised last year. Though it will be early to expect a deal in 2009, Jalan says that chemicals, building material and some

segments of the financial sector offered good opportunity.

With players such as Blackstone, KKR, Warburg Pincus and Carlyle also looking for investment opportunities in India, industry
players say, Advent faces tough competition. “The good news is that activity is picking up, but the bad news is that valuations
are also rising,” admits Jalan, adding that there are few value buys because of the tough competition.

Top

Rajasthan VC eyes overseas market
Business Standard — 16 September 2009

Rajasthan Venture Capital Fund plans to tap overseas markets from the next financial year and is targetting a corpus of $100
million from foreign markets by 2011-12. “We are planning to structure a Mauritius-based entity which would be instrumental in
roping in foreign funds from global private equity players. We are in talks with a couple of law firms for the final shape of the
entity,” RVCF CEO Girish Gupta said, adding that the fund would be the first regional fund to go global.

State-run RVCF is targeting a corpus of $100 million from overseas markets by 2011-12, he said. RVCF is the state’s first VC
fund, mandated to operate on pan-Indian basis. It has been conceptualised and supported by RIICO and the Small Industries
Development Bank of India. RVCF, which began operations in 2002, today has a portfolio of 15 companies in Rajasthan and
the NCR region. “We have been growing exponentially since 2007-08 when our corpus was just Rs 16 crore. We clocked a

corpus of Rs 116 crore in the last fiscal and are targeting Rs 166 crore corpus for this fiscal,” Gupta said.

The state-run VC fund has modified its fund strategy to safeguard interests of its investors in this global downturn. “We are
planning to fund less impacted sectors like non formal education, health care sector, media and entertainment, clean

technology and nano-technology where returns are somewhat secured,” he said.

Top

Sundip Murthy Joins 3i North America
VCCircle — 16 September 2009

Private equity firm 3i Group has appointed Sundip Murthy, formerly with Carlyle, as growth capital principal for its North



American region.

At 3i North America, Murthy will identify opportunities for growth capital investments in industrial, consumer, business services,
financial services and TMT (technology/media/telecom) sectors. He will also be responsible for providing financial and
strategic support to portfolio companies to drive their international growth, according to a company statement.

In his previous engagement with the Carlyle Group as Vice-President, Murthy was responsible for key governance and
investment execution for consumer and retail transactions. Prior to that, he was at Ripplewood Holdings looking after global
private equity investments in the consumer, TMT, and industrial sectors. He has also worked at Goldman Sachs in London and
New York in the principal investing area and investment banking divisions respectively, and has also been a strategy

consultant at McKinsey & Co.

3i North America, part of global private equity major 3i Group, is focused on equity investment in growing businesses and
infrastructure sector. It has presence in domestic markets and in maturing economies like India. The parent company 3i Group
focuses on buyouts, growth capital and infrastructure and invests across Europe, Asia and North America.

Top

IDFC PE Buys BP Energy India's Wind Assets
VCCircle — 16 September 2009

Green Infra Ltd, the independent power producer backed by IDFC Private Equity, has announced its acquisition of BP Energy
India Pvt Ltd. In a separate release, BP has said that the assets were sold for an enterprise valuation of $95 million (Rs 463
crore). Of this, $37 million (Rs 178 crore) was paid in cash while the acquirer assumed the debt of $58 million (Rs 284 crore).
BP Energy India holds wind energy assets of 100 MW in India, and is a unit of BP, the third largest energy company in the
world. The debt part of the transaction has been funded by IDFC Bank and Axis Bank.

IDFC PE has also recently made an investment in Maharashtra Natural Gas, confirmed Raja Parthasarathy, Managing
Director of IDFC PE, to VCCircle.

BP feels that its focus should be on markets like US where it can have sizeable portfolio of 20,000 MW. BP has built a wind
business in the US with interests in over 1,000MW of installed gross generating capacity and more than 1,000MW gross

capacity at an advanced stage of development.

BP Energy India has wind assets of 60 MW in Karnataka and 40 MW in Maharashtra. "BP continues to actively explore new
opportunities and long-term material growth options for all its Indian businesses,” the firm said in its statement. BP is
evaluating a coalbed methane project in West Bengal. The firm also has a joint venture with Tata group, Tata BP Solar, which
manufactures and supplies photovoltaic power systems. Another one of its business is Castrol India, supplier of automotive

and industrial lubricants.

Green Infra has been backed by the second and third funds of IDFC PE with equity commitment of Rs 360 crore, of which Rs
200 crore has already been invested. The balance sheet of the firm can go up to Rs 1400 crore, including the debt component.
Green Infra is 100% owned by the two IDFC PE funds.



Green Infra has been set up with an aim to build a renewable energy portfolio comprising wind, solar, biomass and small hydel
projects. This firm has already set up wind farm in Tamil Nadu of around 24 MW. The transaction with BP will take the Green
Infra's capacity to 124 MW. The company is aiming to build a portfolio of 300-500 MW in next three years..

Top

Future Group To List Venture Cap Arm This Fiscal
VCCircle — 16 September 2009

India's Future Group plans to raise more than 10 billion rupees ($210 million) through an initial public offering of its venture
capital arm, and hopes to raise a similar amount through selling some retail assets. Chief executive Kishore Biyani declined to
comment on media reports that Future Group was in talks with France's Carrefour for a retail tie-up in India. "I'm not going to
talk about Carrefour now," Biyani told reporters at an industry conference when asked if he was in talks with the French

retailer.

Future Ventures would be listed by the end of the 2009/10 fiscal year in March, Biyani said. Plans for an IPO papers had been
filed with regulators in February 2008, but were shelved after last year's collapse in the stock market. Future Group also
includes Pantaloon Retail, India's largest listed retailer, and financial services firm Future Capital Holdings, which listed in early
2008. Biyani said the group, which raised about 3 billion rupees in June through preferential allotments of Pantaloon shares,
was planning to raise about 10 billion rupees in the next eight weeks.

Biyani said while the Pantaloon board had earlier approved raising 10 billion rupees through the sale of shares to investors,
there were no plans as yet for an qualified institutional placement (QIP). "We are not looking at QIP," he said. "An option which
is emerging would be selling some of the non-core retail assets," he said, but would not be drawn on what specific assets
could be sold. The company, which is a big player in food and fashion merchandise in India, was looking at sports goods
retailing as a opportunity to boost revenues, he said. Future Group operates more than 12 million square feet of the 35 million
square feet of retail space which the organised retail sector occupies in India. Biyani has previously said Future Group would

have a turnover of about 300 billion rupees in about four to five years.

Top

Baring PE Sells 2.1% In Mphasis For Rs 190cr
VCCircle — 16 September 2009

In another big bang exit from the same company, Baring Private Equity Partners India has sold a 2.1% stake in the IT services
company Mphasis Ltd for nearly Rs 190 crore. The private equity player made a first exit when Mphasis was acquired by
global IT services giant Electronic Data Systems Corporation (EDS) in 2006.

On September 8, the day on which stake sale took place, Mphasis shares were trading between Rs 595 and Rs 614. Baring
still holds a 10.4% stake in Mphasis post this transaction. On the basis of Wednesday's closing share price, this stake will
worth Rs 1,320 crore. Baring PE held on to part of the investment, which was made out of its first fund, Baring India
Investments Ltd PCC. When the Indian markets sank earlier this year, the PE firm cashed in on the opportunity and picked up



some more stake from its latest $540 million fund.

Last year, Hewlett-Packard acquired EDS, which holds a 60% stake in Mphasis. In 2006, Baring sold 34.73% in Mphasis to
EDS when the latter acquired the IT company. The Delhi-headquartered private equity firm made about $255.5 million on an
investment of $10-15 million in the company in its early stages.

At the end of June 2009, Baring India Investments Ltd PCC held a 7.5% stake in the firm while Baring India Pvt Equity Fund IlI
Listed Investments Ltd held a 5% stake. The Fund Ill had picked up 3.6% stake in March this year at the share price of Rs 170

from the open markets.

Top

Blackstone Converts Warrants In Allcargo; To Invest $23 Mn More
VCCircle — 18 September 2009

The Blackstone Group is investing another $23 million (Rs 142 crore) in Mumbai-based logistics company Allcargo Global
Logistics Ltd (AGL). The New York based private equity major is converting the warrants it bought in February 2008, when it
also picked up an equity stake in

the firm. Blackstone, which already holds a 5.26% stake in the listed firm, will see its stake rise to more than 11%.

The board of Allcargo has approved the investment, which has been made at a price of Rs 934 per equity share by Blackstone
Group and its affiliates. The original agreement entered into by the parties said that the warrants will be converted between Rs

934 to Rs 1,284 for one equity share. Blackstone now seems to be investing at the lower end of the band.

The shares of the logistics player closed at Rs 836 today, up by 1.23% today. The overall commitment by Blackstone to
Allcargo stands at $75 million. As part of this transaction, Blackstone will continue to have representation on the Board of

Allcargo.

“Blackstone has added tremendous value to the company since we started our relationship 17 months ago and we are exited
about this fresh investment by The Blackstone Group into the company. We believe that at this stage of our growth we have an
opportunity to create significant value by leveraging Blackstone’s outstanding experience and track record,” said Shashi Kiran

Shetty, Chairman and Managing Director of Allcargo.

“This is a successful culmination of our partnership. We are confident that the Indian logistics sector will experience significant

growth in the coming years," said Akhil Gupta, Chairman and Managing Director of Blackstone Advisors India Private Limited.

Top



KKR hikes stake in Aricent to 79% in $225-mn deal
Economic Times — 19 September 2009

Private equity firm Kohlberg Kravis Roberts & Co (KKR) has increased its stake in its first ever India-based investment.

The world’s largest US-based PE fund has increased its stake from 62.5% to 79% in the Delhi-based telecom software
solutions provider, Aricent. KKR has invested $225 million along with the Canada Pension Plan (CPP) investment board.
Aricent, previously known as Flextronics Software Systems, was spun off from Flextronics in 2006 when KKR had acquired a
majority stake in the company for $900 million. Flextronics said it sold its remaining stake in Aricent to raise cash and improve
financial flexibility. The stake sale is part of the company’s plan to sell non-core assets in order to shore up its balance sheet.

Aricent which is a global innovation, technology and outsourcing company focused exclusively on communications grew by
21% year on year. It reported a revenue of $465 million for the FY’09. “We are pleased to invest further in a company that has
just reported its highest annual revenue in its history and continues to grow its customer base. This investment reflects our
belief in management and the company as they continue to grow Aricent at this very important time in the communications
industry,” Sanjay Nayar, CEO of KKR India, said.

KKR did not disclose how much cash the CPP investment board infused. The other stake holders in Aricent are Sequoia
Capital and The Family Office. Sudeep Nandi, CEO of Aricent said further infusion of investment on KKR'’s part was a sign of
faith. “The market potential in our sector is huge. Our focus is to gain market share and improve our operational expenses,” he
said. The company gets 10% of its revenues from the products space, 20% from its innovation and consulting segment and

the remaining from research and development, design, etc.

Top

Infra Fund Picks Up Warrants In Gati
VCCircle — 22 September 2009

The Infrastructure Fund of India LLC, earlier Henderson India Infrastructure Fund, has picked up warrants worth Rs 8.36 crore
in Gati Ltd. The private equity fund has bought 1.4 million warrants at Rs 56 in Gati, which will be convertible into one equity

share within 18 months, the company said in a filing with BSE.

The Infrastructure Fund of India already holds a 12.34% stake in the courier service provider, which it bought in 2006. The
present transaction is subject to approval from the shareholders and Foreign Investment Promotion Board (FIPB), the nodal
body for clearing foreign investment into India. The shares of Gati were up by more than 2% today morning, hitting the day's
high at Rs 60.30.

Additionally, the promoters of the firm have also subscribed to 4.87 million warrants convertible at Rs 81 each and 5.36 million



warrants convertible at Rs 58 each.
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Milestone Religare Debuts With Rs 25 Cr Investment in IMS
VCCircle — 23 September 2009

Milestone Religare Investment Advisors has made an investment of Rs 25 crore (‘$5 million) in test preparation firm IMS
Learning Resources Pvt Ltd. The investment has been made from India Build-Out Fund 1, a Rs 600 crore private equity fund

backed by Religare Enterprises and Milestone Capital.

The deal follows two other private equity investments in test preparation firms earlier this quarter. Matrix Partners India made a
Rs 100 crore investment in FIITJEE Ltd, which provides training for engineering entrance exams. This was followed by
Franklin Templeton India's private equity arm's investment of Rs 50 crore ($10.35 million) in test preparation firm Career Point
Infosystems Ltd. Both of these companies are looking to expand into formal education post funding.

IMS has over 140 centers across 90 cities in India, and provides test preparation services for entrance exams of various
management institutes in India. It also provides coaching for international standardized tests such as the GMAT, GRE, and
SAT. The firm has also recently forayed into formal education with opening of Praxis Business School in Kolkata.

"Given that the education sector is on a positive growth path, we feel that IMS can play a major role in shaping up the same
and take advantage of this tremendous opportunity,” said Rajesh Singhal, Managing Partner at Milestone Religare Investment
Advisors, which focuses on education & healthcare sectors. IMS also provides test preparation for engineering and law, with a

presence also in skills development. Equirus Capital was the advisor to IMS for the transaction.

India's education sector has continued to attract investments this year as PE & VC players look for their share in large non-
cyclical opportunity. The private spending on education is increasing by 14% CAGR and is expected to reach $80 billion by
2012, says an IDFC-SSKI report.

Top

Student-run MF Credence Debuts On Social Site Stockezy
VCCircle — 24 September 2009

Credence Capital, a student-run mutual fund from the portals of Indian Institute of Management-Lucknow, is trying its hands at
giving ‘hot stock tips’ on social investing community site, Stockezy. Stockezy is an online platform designed to build a

community where retail investors can collaborate, share ideas and discuss stocks.

Speaking to VCCircle, Satyakam Gautam, member - Credence Capital, said, the association with Stockezy will help them learn



the industry opinion about their decisions and give them a wider spectrum in equity and derivative markets. Formed in 2005,
Credence Capital has raised Rs 6 lakh in its first year of operation in 2007 and is running a Rs 4-lakh fund in second year. It
raises funds from IIML students and invests in equity and derivative markets. In the equity market, Credence Capital focuses
on sectors such as banking, jewelry, IT and infrastructure. Trying out classroom concepts in the real market place is picking up

in Indian B-school campuses.

Recently, students of International Management Institute (IMI), Delhi too launched a similar equity scheme — Nivesh, which
raises funds from students, faculty and alumni. Nivesh will invest in companies across sectors including auto and telecom.
Nivesh, to be registered with the Government of India as a non-profit society, will be operational by the first week of October
2009. It will invest a maximum 10% of the total fund value in a single company. However, Nivesh is yet to decide the corpus of

the fund. It plans to raise Rs 1,000-5,000 per student, faculty member and alumni.
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Argonaut Buys More in Shriram EPC
VCCircle — 26 September 2009

Argonaut Venture, a private equity firm, has picked up a 2.3% stake in Shriram EPC from the open markets. The firm, through
Argonaut Ventures Opportunities Fund, picked up the stake in a single bulk deal for around Rs 18.5 crore. The stake has been
sold by Galleon Special Opportunity Funds to Argonaut at Rs 185 per share.

Argonaut is the investment fund of George Kaiser, an American billionaire who made his fortune making smart bets on oil
prices. It already holds a 2.9% stake as of June-end, 2009 and the present deal will take it above 5%. Part of the stake was
bought when ChrysCapital exited Shriram EPC back in 2007.

Existing PE investors in Shriram EPC include UTI Ventures, New Vernon India and Bessemer Venture Partners.

Top

Temasek Exits Fame India
VCCircle — 26 September 2009

Singapore’s sovereign wealth fund Temasek Holdings' has exited its investment in multiplex chain Fame India in two bulk

deals on Friday.

The firm sold its 13.5% stake in Fame for a little more than Rs 14 crore to Gulshan Investment and Shail Investments. The

identity of these two firms is not known.

Interestingly, Temasek had bought around 10% stake from PE firm India Value Fund in a secondary deal in 2005. The stake



was then acquired at a share price of more than Rs 62.50. The stake was held by Temasek through two of its subsidiaries -
Aranda Investments Mauritius Pte Ltd and Dunearn Investments Mauritius Pte Ltd. The shares of Fame India closed at Rs
30.75 on Friday, up by over 5%.

This will be the second open market exit for Temasek this year. Earlier, it sold its stake in container-freight stations’ operator

Gateway Distriparks to a subsidiary of Allcargo Global Logistics.

Top

IndiaCo To Raise $500m PE Fund To Focus On SMEs
VCCircle — 29 September 2009

IndiaCo Ventures Ltd, a listed investment firm, has launched a $500-million private equity fund, India Growth Opportunity Fund
(IGOF), to invest across diverse sectors in the country.

IndiaCo has also recently roped in Brian Brown, former managing director with Citigroup Global Markets, and Mohit Burman,
part of the Dabur India's Burman family, as non-executive independent directors. “We aim to raise the fund in the next four-
month period from the global investor community and invest in small and medium-sized companies in India over the next four
years," said Rahul Patwardhan, Vice-Chairman and Managing Director, IndiaCo Ventures Ltd. Brown, who raised $5 billion in
new equity for Indian companies from 2005 to 2008, plans to help IndiaCo raise commitments from overseas investors. "Six
months ago, you couldn't raise anything. But markets have now turned around. Lately, there have been some successful fund

launches, especially for funds who have done it before," said Brown.

The fund will look at deal sizes between $10 million and $50 million. This would be a big step up for the Pune-based firm,
whose deal sizes were in the range of Rs 2-10 crore. IndiaCo has invested in small companies such as Verity Technologies,

Info Dynamic Telesystems and Laser Cosmetics.

The new fund is looking to invest in private and public-listed companies. Some of the sectors it may focus on include clean-

tech, telecom services, defence and aerospace, precision manufacturing, healthcare and IT solutions.
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IDFC PE May Earn Up To 3x in Ashoka Buildcon IPO
VCCircle — 29 September 2009

IDFC Private Equity’s Rs 100-crore investment, made three years ago, in infrastructure developer Ashoka Buildcon could be
valued at 3x at the public float of the construction firm. Ashoka Buildcon is looking at raising around Rs 225 crore ($47 million)
through an IPO and IDFC PE’s holding would come down from 15.62% currently to 14.05%, post issue. Even after the equity

dilution, IDFC PE would continue to remain the single largest (entity) equity holder of the company. The promoter group,



through various individuals and investment entities, would hold around 75% in the company after the IPO.

Given the targeted money to be raised and the estimated issue of new shares, the pricing of the issue could be around Rs 440
per share. This would give the company a valuation of around Rs 2,250 crore and would value IDFC PEs stake around Rs 315
crore($65 million). IDFC had invested around Rs 100 crore in the firm in August 2006.

IDFC-SSKI and Enam Securities are the book running lead managers (BRLM) and Motilal Oswal Investment Advisors is the
co-BRLM to the issue. The issue would be closely watched as it would be one of the first mid-sized IPO in the construction
space after the market crashed last year and bounced back since March this year. Although valuations in the sector have

bounced back sharply after touching lows few months back, it is to be seen how the issue draws investors.

Ashoka Buildcon, which is primarily into construction of roads and bridges, had reported steady income generation in the year
ended March 2009. With total revenues increasing over 50% to Rs 518 crore, it sailed through the downturn quite comfortably.
Although it did not face serious erosion of profits like the other more volatile real estate developers, its net profit growth slipped
to just 5% to Rs 34.8 crore for 2008-09 against a 36% jump the previous year.

Top

Rabo Equity Advisors Invests In Oil Seed Co
VCCircle — 29 September 2009

Rabo Equity Advisors, an Indian food and agribusiness-focused private equity firm, has picked up 26% equity stake in oil seed
company, the Rs 650-crore Geepee Agri Private Limited (formerly Noble Grain India Pvt. Ltd), for an undisclosed sum. The
investment was made through its India Agri Business Fund vehicle. The investment comes on the heels of the GP Group
buying out its joint venture partner Noble Group, which claims to be Asia’s largest diversified commodities trading company, in
June 2009.

Geepee Agri has oilseed crushing plants at Kota, Rajasthan and Akola, Maharashtra and is planning an expansion in the large
palm oil segment, which constitutes 50% of India’s consumption. The company distributes refined soyabean oil under the

brand ‘Parampara’ in Rajasthan, Maharashtra and Chhattisgarh.

Rajesh Srivastava, Chairman and Managing Director, Rabo Equity Advisors, said, "Geepee Agri has witnessed rapid growth
over the last few years and the superior quality of management, corporate governance and strategic insight into the business
are indicators that the growth momentum will remain sustained.” This is the second investment from Rabo Equity Advisors
after it injected Rs 45 crore in Hyderabad based agri-biotech firm Sri Biotech Laboratories India Ltd, engaged in manufacturing

and marketing of bio-organic agri inputs.

Top



PEs see gains in core sector
Business Standard — 30 September 2009

Sensing huge opportunities, a clutch of private equity (PE) players are rushing in to raise funds for the infrastructure sector. At
present, close to Rs 8,541 crore is in the process of being raised. Out of this, Rs 6,800 crore is being raised by India-dedicated
infrastructure funds, according to data by Preqin, a global firm that tracks PE and alternative assets. The latest to join the
bandwagon is Principle Europa Indian Infrastructure Fund, led by Shailesh Pathak, a former senior director at ICICI Ventures.
The fund is aiming to raise $1billion (around Rs 4,800 crore) from overseas investors, mainly endowments and pensions, to

invest in early-stage greenfield infrastructure projects.

“The Indian infrastructure story needs equity at early stages and very few infrastructure funds operate in this space. This is
why Principle Europa Indian Infrastructure has been appreciated by LPs (limited partners). India’s infrastructure sector has the
potential to yield much higher returns for sophisticated investors who are close to the ground,” said Pathak.

Others in the process of raising funds for the sector are India Infrastructure Advanatge Fund, Q India PE Fund, Eredene
Capital India Infrastructure Fund and Alcazar Capital India Fund. Then there are other emerging markets and Asia-focused
infrastructure funds for whom India is an important investment destination. Such funds include JP Morgan Asian Infrastructure
Fund, Babcock & Brown Asia Infrastructure Fund, and Challenger Mitsui Emerging Markets Infrastructure Fund.

UTI Asset Management Company recently raised a $500 million (around Rs 2,400 crore) fund with Kuwait-based Noor
Finance and Germany’s HSN Nord Bank. One of the largest infrastructure fund is being raised by SBI-Macquarie with a corpus
of $2 billion (Rs 9,600 crore). State Bank of India Chairman Om Prakash Bhatt said the corpus could rise to $3 billion (Rs
14,600 crore). “We are bullish on infrastructure services and that is where our $400 million (around Rs 1,900 crore) fund will
invest. The demand clearly outstrips supply. We look at infrastructure-enabler companies with a huge growth potential. An IRR

(internal rate of return) of 20 per cent or more should be possible with this fund,” said Axis Private Equity CEO Alok Gupta.

According to a Goldman Sachs report, India will need $1.7 trillion over the next decade for infrastructure and the major areas
where this spending will happen are roads, power, railways and irrigation. “The large supply-demand mismatch in
infrastructure implies that there is a significant scope to increase capital. India’s overall ROE (return on equity) has been higher
than the region, suggesting higher returns on capital,” said the report. Some recent deals in infrastructure were QIPs (qualified
institutional placements) by listed infrastructure players in which a number of PE funds participated. These included issues by

Hindustan Construction Company, GVK Power and Infrastructure and PTC India.

Infrastructure deals still form a small part of the total PE deal flow. According to Grant Thornton’s half-yearly deal tracker, only
11 out of a total of 93 deals related to the infrastructure sector. The combined value of such deals was $420.3 million (around
Rs 2,000 crore), which is 14.5 per cent of the total deal flow of $2.89 billion. Some prominent financial institutions that have
invested in infrastructure funds are Orix Capital Corporation, Indian Overseas bank, Punjab National Bank, Asian Development

Bank, General Insurance Corporation, Union Bank of India, the CDC group, and various pension funds.

Bhavesh Shah, executive director, JM Financial, said, “There is a lot of activity on the infrastructure side. But having said that,



execution and revenue projections remain major challenges. It is a different asset class altogether and hence needs a different

risk appetite.”.
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India's first education PE to raise $150-200 million
Business Standard — 30 September 2009

Kaizen Management Advisors, India’s first education-focused private equity (PE) fund, will close a $150-200 million (around Rs
720-960 crore) fund by the middle of next year. The fund is looking at investing in two education institutions by the end of this
year. Kaizen was set up in mid-2009 and has a 10-member team in India. At present, it is managing capital raised from
domestic institutions and high networth investors. “Later this year, we will target international investors who are keen to tap the
massive recession-proof education sector in India. We are currently evaluating more than a dozen investment opportunities,”

said Sandeep Aneja, MD, Kaizen Management Advisors.

The education sector, virtual and offline, has been attracting investments from strategic and financial investors. Education is an
$80-billion (Rs 3,84,000 crore) market in India split between the public sector ($30 billion or Rs 1,44,000 crore) and the private
sector ($50 billion or Rs 2,40,000 crore). “Education is an exciting space and yet it requires deep domain expertise to be a
thoughtful investor and value creator. Because of this, many general PE funds are targeting this sector’s periphery,” said
Aneja. Kaizen will invest in core education, including schools and colleges, teacher training schools, finishing schools,

publication companies, and courseware and technology companies.

It expects a grosss internal rate of return of 30 per cent and has already invested in vocational space. Aneja refused to tell the
name of this company. The biggest hurdle in the sector was regulation, said Aneja. “While India needs quality private
education, there are regulations which prohibit the ability of investors to provide all that is needed to create such an
environment. High quality need not be expensive,” said Aneja. Kaizen plans to stay invested in the ventures for at least five
years. Exit options will include creating companies that can be sold as standalone companies, secondary sale to larger funds

and selling stake via an initial public offering.
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Blackstone in talks to buy 63% in Gharda Chemicals, offers Rs 630 cr
Economic Times — 10 September 2009

BLACKSTONE Group, one of the largest private equity players in the world, is in exclusive talks to acquire a 63% stake in
Mumbai-based agro-chemicals and veterinary drugs maker Gharda Chemicals from its founder-promoter Keki Hormus;ji
Gharda.

The New York-based PE firm was in exclusive due diligence process with Dr Gharda for acquiring his entire stake in the



company that he built from scratch over the past 35 years, a person privy to the development said. Blackstone has quoted an
indicative price of Rs 630 crore for the promoters’ stake in Gharda Chemicals, putting the valuation of the company at Rs
1,000 crore, said the person requesting anonymity. When contacted, Dr Gharda declined to confirm the development, citing

confidentiality clause he has signed with four interested parties, including Blackstone. Blackstone, too, refused to comment.

Gharda Chemicals, which has four manufacturing units in western India, is estimated to have posted a net profit of Rs 60 crore
last fiscal on a turnover of Rs 950 crore. The unlisted firm has not declared its financial numbers for 2008-09. It reported
annual sales of Rs 722 crore, including exports of Rs 390 crore in 2007-08. While Dr Gharda refused to reveal the identity of
other willing buyers, an industry insider said India’s largest generics agro-chemical maker, United Phosphorus, and Israeli crop
protection firm Makhteshim Agan were in the race. Blackstone’s indicative price was more than the others, said the person

who did not want to be named. If the deal goes through, it will mark Blackstone’s first investment in Indian agrochemical space.

Gharda sale proceeds to fund research

The PE has invested in Bangalore-based textiles exporters Gokaldas and Hyderabad-based Nagarjuna Constructions.

According to Dr Gharda, who became an octogenarian this year, almost the entire proceeds from the sale will go into a newly-
formed trust, Aban and Keki Gharda Trust. The trust will fund Gharda Advanced Technologies and Gharda Foundation to
pursue research in new high technology polymers and fund philanthropic activities. The company, set up by Dr Gharda as a
small unit in 1964, today has four manufacturing units. Its products are exported to the US, Europe, Canada, Africa, Australia,
Middle East and several Asian countries. The company is embroiled in a legal battle with Godrej Industries that has claimed
ownership toal6%stakeinthecompany.Gharda Chemicals refused to transfer the shares, pledged by some minority

shareholders to Godrej.
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Mutual Fund Store unveils nest-egg protection account
Dollars & Sense— 29 September 2009

The Mutual Fund Store has introduced an investment product called that Retirement Paycheck that's designed primarily for

retirees and those close to it.

The service provides asset-management options to generate predictable income and principal protection combined with asset
growth. The Overland Park-based company, founded by Adam Bold, said the Retirement Paycheck is "designed to minimize
the impact of a market downturn on a retiree's nest egg by establishing a pool of assets to generate predictable and monthly



income."

Part of the growth component of the account is used to "replenish" the value of the assets the income is drawn from. The

growth assets include a diversified mix of mutual funds invested in domestic and foreign stocks and bonds.

The income protection component invests in short-term securities, bank CDs, and money market mutual funds.
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